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AN /AIT RESULT OF 
~ QUO WARRANTO SUIT 


Attorney General Barker of Missouri 
Wants Supreme Court to Appoint 
Special Commissioner. 


INJUNCTION NOT CONSTITUTIONAL 
Policies Provide for Cancellation— 
Commercial Bodies Report in 


Favor of Referendum. 


There will be a hearing to-day in the 





Missouri Supreme Court at St. Louis 
on the quo warranto proceedings which 
Attorney General Barker instituted | 
against the companies that ceased | 
writing business in the State. It is| 
probable that Attorney General renee 
will ask the Supreme Court to appoint | 
a special commissioner to hear the 
evidence in the case. 

The subcommittee of the various | 
St. Louis commercial bodies at a meet- | 
ing on Monday recommended that an | 
appeal to the referendum be made to} 
eiiminate from the statutes the anti- 
trust law which caused the companies 
to cease writing business. 

Fire underwriters are not in doubt 
injunction 
proceedings, for all policies contain 
provisions for cancelling and to re- 
strain them from taking such action 
would amount to denying them their 
constitutional rights and the question, 
will be quickly settled 


| 
| 


Revelle Licenses Mutuals. 

Superintendent of Insurance Revelle 
licensed twenty-two reciprocal insur; 
ance companies to write fire insurance 
The companies are or- 
the reciprocal plan, 
contemplates the insurance 
among firms of their own risks. 

Risks ranging from $4,000 to $8,000 


these risks are limited to a single 
class of business and no company can 
do a general insurance business. No 


of the total assets of the members of 
the company issuing the insurance. 
The law authorizing the organization 


"passed two years ago. Under the plan 
each firm joining a reciprocal insur- 
ance company is expected to pay in 
premiums about what it would pay to 
Fan old line insurance company. 
Superintendent of Insurance Revelle 
fave out to the newspapers a long 
‘and imposing list of the companies 
Which he said were still available for 
‘insurance in Missouri. A number of 
those mentioned flatly denied that they 


‘and said that their names were used 

Without authority and most of the 

Others were either reciprocal concerns 
(Continued on page 15.) 





‘Life Insurance... 
Editoral 


THE HOME 


INSURANCE COMPANY 





NEW YORK 


Fire, Lightning, Windstorm, Automobile, 
Parcel Post, Tourists’ Baggage, Marine, 
Sprinkler Leakage, and Registered 
Mail Insurance 


Bes Avoids controversies and disagreements if practicable; if not, 
pacifies or reconciles if possible; rectifies if justifiable, and 
never fights in court if preventable. 


ELBRIDGE G. SNOW, President 








Entered United States 
1866 


North British 
and Mercantile 


Insurance Co. 


Established 1809 





Since 1866, when the North British & Mercantile entered the United | 


States, 1,833 Fire Insurance Companies have failed or retired 








An Eastern Company desires to con- 
tract with three men who have had 
experience in handling territory and 
producing business. Salary positions to 
the right men.  Territory—Illinois, 
Ohio and Indiana. Full Information 
in first letter. Address, Organizer, 
Care Tue Eastern UNDERWRITER, 


105 William Street, New York City. 
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SHOWS INTENTION 
PERVERTED IN BILL 


Judge William A. Day, President of 
Equitable Life, Points Out Incon- 
sistences in Measure 


| 
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IN OPEN LETTER ON INCOME TAX 


It Discriminates 
Life 


|As Recently Amended, 
Against Some Forms of 
Insurance, 


The 
wording of the 


obvious conflict 





| income ta) 
|effect of the provisions as ex] 
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the secti 
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see, author of ! 
subject of general comr 
William A. Day, 
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| Judge 
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president 
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| Soentes an 
itive Hull in 
| le ngth the inconsistencies bety 
declarations of intention and tl 
jing of the bill. Judge Day 

follows: 

| ‘To the 


open 
which he 


Hon. Cordell Hull 
of Representative 
Washington, D 


House 


“Dear Sir 

“On April 26th, 
posed Income Tax Law in its re 
to life insurance, if you are correctly 


| in explaining the pra- 
} 
| 
\" ~ ed by the press, 
] 


lations 


you said 
have not the slightest desire to 
remotest injustice to any 
and if 1 believed for one 
that the proposed tax would 
I should oppose the same.’ 
frank statement encourages 
me to offer a few and 
make a few comments, not in opposi- 
tion to the proposed law, 
it correspond with the 
| tion of its framers. 
Confusion as Bill Stands. 
have already been 


f 


do Re policy- 
holder, 
|} moment 
so result, 
| “This 
Suggestions 
Dut to make 


avowed infen- 


“Two amendments 
made at the suggestion of the life in- 
surance companies. If a few additional 
changes are made, I bill 
will then correspond exactly with tha 
|/intention of its framers, and that am- 
biguity will be avoided, and policy- 
holders relieved of an excessive burden 
which a strict interpretation of the 
language of the bill as it now stands 
will inevitably throw upon them 

“If further amendments are not made, 
confusion, litigation, and perhaps grave 
injury to many hundreds of thousands 
of innocent people will result. Most 
of these people can ill afford to carry 
a heavy burden of taxation, and they 
are the very according to the 
theory of the law, whom you 
wish to relieve 

“You have already 
rection by exempting f: 
the net addition within the year 
serve funds. This is altogether 
factory. 

“In addition to this, by removing tl 
tax from ‘the proceeds of policies pai 
upon the death of the person insured,’ 
you have partly corrected another am- 
biguity in the bill. This also is satis- 
as far as it goes, but it does 
You have studied 
I am sure, to 
some 
‘upon 


believe the 


ones, 
proposed 
of such bur 


dens 


life insurance sufficiently, 
know that while the proceeds of 
insurance policies are paid 
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the death of the person insured,’ others 


are paid during the lifetime of the in- 
sured. For example, Endowment poli- 
cies are thus paid. 

“You say, of one of the companies: 

“*This, and other like companies, 
well Know that there is no purpose to 
tax the proceeds of life insurance poli- 
cies, nor the return of any amount of 
the principal invested in insurance 
during life for business purposes, but 
only the gains and profits that arise 
from the same.’ 

“Why then should language be em- 
ployed which is open to the interpre- 
tation that only such policies as are 
paid ‘upon the death’ of the insured 
shall exempt? You cannot deny 
that the language used is at least am- 
biguous. Why then should it not be 
made ? 


be 


definite? 
“But Endowment policies are not the 
only ones payable during the lifetime 


of the person insured: Existing laws 
compel the companies to agree, that 
after a policy has been in force for a 
certain length of time, if the insured 
wishes to terminate the contract he 
can do so, and the company must re- 
turn to him its cash surrender value. 

n such a case this value represents 
the proceeds of the policy, but it is 
not paid upon the death of the in- 
sured—the insured is still living. 

“Nor is’ this all: There are many 
policies, which, instead of being paid 
in a single sum at maturity, are paid 
in annual instalments. In such cases 

is true that the first instalment is 


paid upon the death of the insured; 
l, as it now stands, will ex- 





and the 

empt that first instalment from taxa- 
tion. how about the subsequent 
instalments which are not paid upon 
the death of the insured, but érom 
time to time thereafter? We belleve 
lat in such a case the law would be 
interpreted in such a way as to ex- 
en all these payments from .taxa- 
tion, but does not the language admit 
of » opposite construction? Why 
then should not all ambiguity be re- 
no 


The Amendment Needed. 
"as wehalt the policyholders of 
society and of all policyholders, | 
> urge to strike from the 
bill the wv 1 


oras 


paid uj 
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“I have no thought of frightening 
our policyholders into any ‘fear or be- 
lief. However, I am convinced that it 
is my duty to advise them that the 
owners and beneficiaries of life insur- 
ance policies have been selected for a 
special and discriminatory form of 
taxation, I am receiving many letters 
from our policyholders indicating that 
they understand the exactions of the 
bill, and are entering their protests 
against its enactment in its present 
form. These letters do not indicate 
that our policyholders are frightened, 
but they do indicate that they feel the 
injustice that threatens them. 

“You also say: 

“‘It [the circular] then gives the 
amount of taxes paid by the company 
during the last five years, which is an 
average of $1,171,633. Now the total 
assets, chiefly of the very best kind of 
convertible securities, exceed $500,000,- 
000, and as I compute the tax just 
referred to, the assessment annually 
amounts to about twenty cents on the 
$100, or one-fifth of one per cent.; yet 
the company seriously complains of 
this paltry sum paid to the States. 
These huge aggregations of surplua and 
accumulations, which during years 
past have arisen from different 
sources receive the protection of the 
general government, but decline to con- 
tribute in return one per cent. upon 
their net earnings.’ 

“The annual tax 
referred to is the 
States upon premiums. 
is not paid upon the total assets of 
the company but upon the premium 
income. Juggling with comparisons so 
as to produce low ratios does not con- 
ceal the truth, nor does it minimize 
the amount of the payment which stili 
remains at over $1,000,000—a_ very 
material sum. 

“The fact that about 2 
of the total premiums paid by policy- 
holders now paid to the States in 
the form of taxes, In the case of the 


of over $1,000,000 
tax of the several 
But the tax 


per cent. 


1S 


is 


company whose figures you have 
quoted, this item is over $1,000,000 a 
year. It is over $12,000,000 a year in 
all the companies. 


Would Increase Burden. 
“When this tax was first imposed, the 
intent was that it should be sufficient 
oily to pay the expenses of the State 
supervisory departments. For many 
years now the taxes have far exceeded 
these expenses, and what was originally 


a tax intended to protect the policy- 
holders has now become a_e serious 
burden upon them. You propose tu 


still further increase this burden. 
“The ‘huge aggregation of assets and 


surplus’ to which you refer represent 
the money which must be paid to 
members as their policies mature— 
chiefly they represent the reserve 
liability of the company. Moreover they | 
are large only because some of the 
companies have issued policies to a 


large number of people. 


(Continued on page 8.) 


If these large | 


' 


May 8, 1913, 








Great Southern Life Insurance Co., Houston, Texas 





J. S. RICE, President J. T. SCOTT, Treasurer 


OUR RECORD 


Commenced Business Nov. 1, 1969 






Insurar 


Gross Assets (Paice ) 
Dec. 31,1909 $655,004.93 $992,000 
Dec. 31,1910 1,057,016.02 5,352,260 
Dec. 31,1911 1,128,912.85 10,057,028 
Dec. 31,1912 1,306,689.41 14,859,856 


For Agency Contracts address 


O. S. CARLTON, Vice-President 
HOUSTON, TEXAS 


om et om 








The State Life Insurance Company 
INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 


TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 
. Policyholders 





Good Territory and Remunerative Contracts for Men Who Can 
«‘Do Things ”’ 





Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 








The Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WIS. 
GEO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,229,377,814 
SATISFIED POLICYHOLDERS to the number of 13,634 applied fo: 


$61,353,000 of additional insurance in the Northwestern last year. 


SATISFIED AGENTS earn the largest incomes because Northwester: 


policies are easiest to sell and stay longest in force. 


Purely Mutual Chartered 185 


1912 Largest Year in History of Company 
It will pay you to investigate the reasons 
Write to 


H. F. NORRIS, Supt. of Agencies 


MILWAUKEE, WIS. 








Largest Dividends 
Lowest Cost 
Best Policy 


Income Insurance 
Corporation Insurance 
Partnership Insurance 














Unexcelled Service 


To Policyholders 








Surplus and Dividend Funds . 


For Fifty-three Years Characterizes 


THE GERMANIA LIFE INSURANCE COMPANY OF NEW YORK 


1912—ANOTHER YEAR OF PROGRESS AND PROSPERITY 
Assets (January 1, 1913) ‘ 


$48,205,861.37 Liabilities e ‘ . . ; $41,705,528.43 
6,500,332.94 New Insurance paid for - ; 18,048,969.00 
Insurance in Force (Paid for basis) m . $138,615,233.00 


The Company’s METHODS are CLEAN and PROGRESSIVE, its policy forms contain the 
guaranteed values, and the premiums are low. 

PRODUCERS can obtain ATTRACTIVE AGENCY CONTRACTS for exclusive territory with the COMPANY DIRECT, 
by addressing HOME OFFICE, 50 Union Square, NEW YORK. 


most liberal provisions and 
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WAKES SHARP REPLY T0 HULL 


TAX FRAMER SHOWS IGNORANCE. 
Darwin P. Kingsley Punctures Imputa- 
tion That Companies Withhold Dis- 
tribution from Policyholders. 

In defending the provisions of the 
income tax section of the tariff bill, 
Kepresentative Cordell Hull of Tennes- 
see is credited with making some 
“nasty” statements concerning the at- 
titude of the life insurance companies 
and these charges are taken up by 
Darwin P. Kingsley, president of the 
New York Life, who punctures them 
snd exposes the ignorance of Repre- 
sentative Hull on life insurance mat- 
ters. In a statement on the subject 
Fresident Kingsley says: 

“| have seen what claims to be a 
statement from Representative Cordell 
Hull, answering the thousands of pro- 
tests which are now pouring into 
Washington eazainst the provisions of 
the pending iscome tax bill as applied 
to life insurance on the mutual plan. 
Among other things, Mr. Hull is re- 
ported to have said: 

‘‘Rarring the small dividends made 
to the policyholders periodically, these 
companies point to their several hun- 
dred million dollars assets, which are 
continually increasing, and say they be 
long to the pelicyholders, but when 
this generation of policyholders dies 
without having received their division 
of the same a similar representation is 
then made to the next generation of 
policyholders and so on down the gen- 
erations. 

‘‘In the meantime the individuals 
who have charge and management of 
these immense aggregations of proper- 
ty, which ar2 such tremendous factors 
in the financia! world, receive whatever 
advantages or benefits which accrue di- 
rectly or indirectly from such business 
operations.’ 

“Translated into direct language, Mr. 
Hull says: 

“1. That tnis generation of policy- 
holders will die without having re- 
ceived their equity in the accumulated 
assets of mutual insurance. 

“2. That the management of these 
institutions appropriate to themselves 
the profits of their current transactions. 

“If Mr. Hull's allegations were true, 
they would not constitute a very good 
reason for adding to ithe burdens of the 
policyholders. If the great mass of 
people now insured in these con:panies 
ure being deried their rights day by 
day, that would be a proper subject 
for legislative investigation. If the 
management of any of these insiitutions 
is appropriating the profit which be- 


longs to the policyholders, that is a 
matter which should be referred to the 
District Attorney. 


Uninformed and Prejudiced. 
“But what sort of statesmanship is 


it which attempts to justify a tax be 
cause these conditions are alieged to 
exist? The iact is Mr. Hull’s state- 
ment is an amazing exhibition of eco- 
nomic ignorance and provincial preju- 
dice. Because a generation passed away 
and the assets of a company increased, 
he concludes that the assets were not 
distributed and that that generation 
was wronged. It would be impossible 
within the limits of an ordinary state- 
ment to make clear to Mr. Hull the 
reason why, under the law of its be- 
ing, a mutual life insurance company 
doing an increasing business must go 
on for a great many years showing an 
increase in its assets. The companies 
have no assets to-day which the law 
of the State of New York does not 
compel them to have in order to be 
solvent, and no surpluses which are 
not specifically allotted to certain 
groups of policies and carried as a lia- 
bility down to a margin so small that 
it might be considered dangerous ex- 
cept for the character of the business 
to which it attaches. 


“The allegation that the manage- 
ment of a company is stealing— because 
that is the plain implication of the 
language used—is as difficult io reply 
to as such charges always are when 
presented to self-respecting men. No 
business in the world is done to-day 
under such a blaze of publicity as the 
business of the great mutual life in- 
surance companies. The State Depart- 
ment at Albany, under the standards 
set up by Hon. William H. Hotchkiss 
and maintained as I believe by the 
present incurabent, Mr. Emmet, with 
the publicity which the laws exact, 
make dubious transactions on the part 
of management substantially impossi- 
ble. 

“The trustees of these companies 
not only make no money out of their 


connection with the institutions, but 
they give for inconsiderable fees a 
large portion of their time—time 


which could not be purchased at any 
price—and an unselfish devotion of 
which Mr. Huil does not seem ever to 
have heard. 

“My answer to Mr. 
is: 

“1. That both his allegations are 
untrue and unworthy of him. 

“2. If they were true, they offer no 
argument why an added burden of tax- 
ation should be placed on the holders 
of mutual policies.” 


Hull, therefore, 





To Verify Calculations. 

The Hartford Life Insurance Com- 
pany has retained S. H. Wolfe to verify 
the calculations for the current calls 
in its safety fund, or assessment de- 
partment. It will be recalled that the 
Hartford Life Insurance reinsured all 
of its legal reserve business in the 
Missouri State Life some months ago. 





A POINT IN GROUP INSURANCE 


SUBSTITUTE FOR SALARY RAISE. 








How the Proposition was Presented for 
Mutual Life to one Firm 
of Employers. 


The Mutual Life recently applied the 
group plan in a novel way. The Mu- 
tual Life is ready to write group in- 
surance, just as it always has been, but 
by grouping together a number of in- 
dividual policies to be issued upon fa- 
vorable medical examination. 


A corporation or business firm em- 
ploying a large force of men naturally 
desires to retain the gooawill and to 
ensure the continued loyalty of its em- 
ployes. It may best do this by convinc- 
ing them that it is really concerned 
for their welfare, and that its interest 
is their interest. Present conditions, 
however, may be such that a material 
increase of salary is impracticable. An 
addition of $30.00 or $50.00 a year to 
an employe’s income might not be very 
impressive; but an agreement to pay 
$1,000, or perhaps a whole year’s 
salary, to his family in the event of 
his death while in the employ of the 
firm or corporation would be a telling 
move. 

This is virtually what the firm of 
Atmore & Son, the Philadelphia manu- 
facturers of mince meat, has done at 
the solicitation of J. Bickley Simpson, 
Special Representative of The Mutual 
Life. The house of Atmore & Son be- 
gan manufacturing and selling mince 
meat in 1842, the year in which The 
Mutual Life Insurance Company was 
incorporated. During all these seventy 
years the house, now incorporated, has 
maintained the most pleasant and cor- 
dial relations with its employes, some of 
whom at various times have remained 
ir its service from twenty-five to forty 
years. 

In recent years some of the em- 
ployes of the company have died, not 
always leaving their families in the 
most prosperous condition. This set 
the present head of the house to think- 
ing, and resulted in the formulation of 
a plan under which each employe is 
insured for a specified sum, the cor- 
poration paying the premiums. The 
policies, thirteen in number, so far as 
issued at this time, were all placed 
with The Mutual Life in competition 
with more than a dozen other compa- 
nies. Mr. Craig Atmore, present man- 
ager of the house, himself carries three 
policies with the company, and Mr. 
Simpson has placed additional life and 
endowment policies with several of the 
employes. 





To Honor John G. Hoyt. 





At the suguzestion of the presidents 
of the $100,000 Clubs of the Hartford 
and Missouri State Life, the month of 


May is to be “Hoyt Month,” in honor 
of John G. Hoyt, who as president of 
the Hartford Life did’so much for that 
company, and who is vice-president and 
chairman of tne executive committee 
of the Missouri State Life. 





MANHATTAN LIFE’S BIG INCREASE. 





Agents Under Vice-Pres. Roche, Make 
Great Spurt—Death Losses Less— 
Form $100,000 Ciub. 
Vice-President John F. 
Manhattan Life of New 
tablished a $100,000 Club, 
every indication that the 
will be very large. The representa 
tives of the company are very en- 
thusiastic over the formation: of the 
Club. All agents who write each month 
between May 1 and December 31 two- 
thirds of their allotment, and whose 
production for the entire calendar 
year is not less than one hundred 
thousand dollars of paid-for business 

will be entitled to membership. 

Under Vice-President Roche, the 
gents of the Company have achieved 
a phenomenal increase in business and 
the Manhattan Life reports progress 
all along the line. New business sent 
in by its agents during the month of 
April was 20 per cent. greater than 
that applied for during the same month 
of last year. The death losses for the 
first four months of this year are but 
73 per cent. of those for the corre- 
sponding period of last year, and the 
mortality rate of the company for 1912 
was but 79 per cent. of the expected 
The Company's total cancellations for 
the first four months of this year are 
but 84 per cent. of what they were for 
the first four months of last year. And 
all this has heen accomplished at a 
constantly decreasing expense ratio 

The Company has just appointed 
Jerome Lynch as its General Agent 
for the Pittsburgh field, and Ira M. 
Cook as its State Agent for Minnesota 


Roche, of the 
York, has es- 
and there is 
membership 


ASK RECEIVER FOR COMPANY. 
Second National Life of Maryland in 
Difficulties—-Took Over Assets 


of First National. 





stockholders of the 
Life 
applied to the 
Baltimore for a receiver for 
They charge that the 
Company are being 


A number of 
Second National 
Marylad, 
Court at 
the Company 
assets of the 


Insurance Co. of 


have Circuit 


wasted. The Company was formed in 
1911 to take over the assets of the 
First National Life Insurance Co It 


has an authorized capital of $1 
The complaining stockholders claim 


Or OOO 


that the officers have failed to deposit 
with the State Treasurer the $100,000 
required before it can write business 





Established 1899. 


AMERICAN CENTRAL LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 


H. M. WOOLLEN, 








Assets over ‘ 





NON-PARTICIPATING 
Preliminary Statement 


President 








Dec. 3l, 





Insurancein Forceover . . . =. 
Increase (paid for basis) over. . 


Increase 1912over . 
Deposited with Auditor of State for security of Policvholders over 
Increase 1912over . . =. «= -s 





1912. 


$33,650,000 
4,461,000 
3,550,000 
350,000 
3.370,000 
382,364 
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ADAPTING POLICY 10 NEEDS 


FORMS TO SUIT CIRCUMSTANCES. 


Isaac Miller Hamilton, President of 
Federal Life, Discusses Advantages 
of Various Contracts, 


Hamilton, 
Insurance Co. of 
delivered at the 
Cleveland, 
different 


Isaac Miller president of 
the Federal Life 
Chicago, in a lecture 
Western Reserve University, 
discussed the adaptation of 
policies to the needs of the 
Hamilton that 
the satisfied policyholders was the best 
and the agent as well 


styles of 
insured. Mr. showed 
for the company 
and he told of the 
particular policy to the needs of the 
Hamilton said in part: 

the different 


means of fitting the 


insured. Mr. 

“In the adaptation of 
styles of policies to the needs of the 
insured, keeping the policyholder satis- 
fied, is second only in importance to 
instance; 11 
speak- 


ing, that to the legal reserve company 


writing him in the first 


should be remembered, broadly 


all its different styles of policies are 


equivalents, hence a company has no 
desire except to supply its policyholders 
according to their needs, for certainly 


in the long run the company prospers 





most which serves its ylicyholders 
best And the same thing is true of 
the t The ceces 1 life insur- 
ance agent of to-day is a ‘ade, 








ofessional man, the peer of the mem- 





bers of any of the other learned pro- 
fessions; he hag a deep appreciation 
of the nobility of his calling, the worthy 
ambition to s¢ » his clients to the full 
est extent of his ability, a Keen reali- 
zation that to maintain his prestige he 
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agent realize this fully; they will do 
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The Successful Agent. 
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re vular rate for the attained ac As 
you students of life ir nce under- 
tand, a non - par ting, non - 





non-convertible term policy 
carries a less rate than any other form 
of policy issued and hence when pro- 
tection for a given number of years 
only is desired, it is the policy best 


renewable, 


TIE 


adapted to the needs of the tet. 
If the applicant believes it possible or 
probable that he might need the insur- 
ance for a greater length of time than 
that embraced within the first period 
of years then he can prepare himself 
for such an emergency by purchasing 
a renewable term policy at a slightly 
increased rate which will permit him 
at the expiration of the first period 
to renew the policy in its original form 
for a like period of years but at the} 
rate for his attained age and this too] 
regardless of his physical condition 
at the expiration of the first period; or | 
he might have a policy which at the! 
end of the first period or subsequently | 
would grant him the privilege of con- | 
verting it without medical re-examina- | 
tion into a life’or any higher premium | 
policy. Where the applicant needs to | 
protect the members of his family or | 
those who depend upon him for thelr | 
suport it should be the aim of the} 
agent to provide him with that form |} 
of policy which in case of his death 
most nearly would supply his dependa- 
ents with the income formerly supplied | 
insured and this requires some | 
form of life policy and brings us force? 
bly to consider the great merit of | 
monthly income insurance. As is well 
known, history records almost innumer- 
fible cases where the proceeds of life 
insurance policies, promptly and honor- 
ably paid by the life insurance com- 
upon the death of the insured. | 
have been dissipated by the benefict | 
aries either because of extravagance | 
or injudicious investments. It is a well | 
known fact that widows or others not 
versed in the care and investment of 
funds easily have fallen victims to the | 
wiles of unprincipled promoters or dis- | 
honest schemers. Many times they | 
have been induced to loan the proceeds 
of life insurance policies to their neigh- 
relatives because of the needs 
or importunities of such neighbors or | 
relatives without obtaining any or ade 


by the 


panies 


bors or 


quate security for the funds loaned 
with the result that they experienced 
heavy or total losses of the funds 


loaned. This does not seem strange when 


considered that in the preponder- | 
ance of cases women, either wives. 
daughters, mothers or sisters are bene 


ficiaries in life insurance policies and 
that they have had little or no experi- 
ence in the earning, care or invest- | 
ent of funds, Practically every day | 
ve see all around us instances of un- | 
wise investments having been made by 
erienced business men, versed in | 
he exigencies of business and profes- | 
sional life who none the less are un- 
successful in avoiding losses of funds | 
vhich they have inherited or acumt- | 
lated. How much less then should it | 
be anticipated or expected that women, | 
being confronted for the first time | 
essity of safeguarding | 
funds, the proceeds of a life insurance | 
policy paid to them promptly by the| 
ife insurance companies, while often | 
yet under the spell of a great sorrow, | 
will be able to keep such funds safe 
and at the same time profitably em- 
ployed. It seems almost useless if not | 
foolish to hope for such results under | 
such circumstances, becausa if they 
+k the advice of honest and dis- 
interested friends they frequently are 
confused by multiplicity of advice not 
all of which will be good, no difference 
how well it may be intended. With the 
knowledge of such facts before him the 
mind whereever possible 
should persuade his client to purchase 
inst irance that will pay his widow or 
veneficiary that amount per month in 
tt of his death which the in- 
sured personally would have supplied 
id he survived. The agent should see 
9 it that such a policy contains a pro- 
vision that in the event of its maturity 
the death of the insured jts pro- 
ceeds could be paid only to the bene- 
iciary in the stipulated monthly pay- 
that is to say, and this 1 wish 
irticularly to emphasize, he should 
make it his duty to see that the policy 
is written so that the beneficiary can- 
not commute the proceeds thereof by 
requesting the life insurance company 
to pay the present value of the future 
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CALL ON COMPTON 





By the 
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CALL ON COMPTON 





The Service Route to Success 


Compton way, every client 
becomes a champion of your business 
COME IN AND TALK IT OVER—CALL TO-DAY 


WILLIAM N. COMPTON, General Agent 





Seririat > — 
INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 
' 220 BROADWAY 


PHONE 6030-6031 CORTLAND 
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Assets - . e 
Liabilities . ° 
Surplus Mass. Standard - 
Insurance Issued, 1912 ° 
Insurance In Force - - 


That means successful agents. 


The year 1912 was the most successful in the 


State Mutual Life Assurance Co. 


—— — > r- 
WORCESTER, MASSACHUSETTS 
INCORPORATED 1844 
BURTON H. WRIGHT, President 
.. PROGRESSIVELY SUCCESSFUL... 
January 1, 1913 





° $40,824 ,834.55 
° - 37,768,198.59 
° $3,056,635.96 
° $22,831,849.00 
: $160,951,604 00 


history of the State Mutua! 


Only the highest grade men considered. 


EDGAR C. FOWLER, Superintendent of Agencies 








all members. 


LL 


A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSU RANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 





THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 








sylvania. 





A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
Address, stating qualifications: 


PHILADELPHIA, care of The Eastern Underwriter 


105 William St., New York City 








monthly installments direct to the bene- 
ficiary; and such a policy should be 
written so that no assignment by the 
beneficiary of unmatured installments 
would be obligatory upon the life insur- 
ance company; in other words, the 
policy should be written in such a way 
that it could be commuted only upon 
request of the insured prior to his 
death and with the consent of the com- 
pany; such a policy enables the insured 
as to its proceeds to be his own execu- 
tor, confident that his behests will be 
carried out to the letter and his bene- 
ficiary be paid as and when directed by 
him the amount he has provided. The 
reason that such a policy should only 
be commuted during the lifetime of the 
insured upon his request and with the 
consent of the company in my judg- 
ment is that many times the duty 
should be placed upon a life insurance 
company to determine whether or not 
such a commutation should be per-| 
mitted even when requested by the in-! 





HARTFORD 
LIFE 


HARTFORD, CONN. 

PAYS TOP FIGURE COM. 

MISSIONS UNDER DIRECT 

RENEWAL CONTRACTS. 
What Do You Want? 
Where Can You Work? 

SEE IF WE CAN SATISFY 

YOU 
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sured. For example: Suppose an elder- 
ly man residing with his daughter 
whose husband was unsuccessful or 
possibly a profligate, and suppose his 
daughter at the instance of her husband 
should endeavor to persuade her 
father to request a change in such a 
policy so that the commuted value 
might be obtained in the event of his 
death instead of the installments being 
paid monthly, and suppose the father 
in order to make life pleasanter for 
himself and his daughter should yield 
to her persuasion and request the com- 
pany to change the policy so it might 
be commuted, what, I ask you, would 
be the duty of the officials of the life 
insurance company? They should ap- 
preciate fully the responsibility de- 
volving upon the company and exercise 
their discretion so as best to protect 
the daughter and her dependents and 
not permit the unsuccessful or profli- 
gate husband to experiment with the 
proceeds of such a policy in any of his 
ambitions for commercial or other 
business success. In such a case to 
decline courteously but definitely to 
permit such a commutation probably 
would afford a great deal of satisfac- 
tion to the insured who, having made 
the request and the request having been 
declined, would no longer be_ sub- 
jected to attempted persuasion to make 
a change in the terms of the policy 
which could not be accomplished. 
Cases such as this show that life insur- 
ance is becoming more useful and 
broader in the service it renders its 
patrons and that this is true is a 
matter of as much gratification to its 
well wishers ag is the fact that it con- 
stantly is becoming more universal. 
Adjusting to the Need. 
supplying a client with life in- 
surance the agent should avoid very 
carefully supplying either too little or 
too much insurance; of these two evils 
the graver one is that of supplying too 
little insurance, as the applicant who is 
investing in insurance frequently fails to 
consider that the amount of insurance 
which he leaves to his widow or de- 
pendents in the event of his death will 
take the place of his earning power and 
when the earning power of the amount 
insurance computed at a rea- 
rate of interest such as will 
admit of the principal being invested 
in securities that are safe and the 
taxes are deducted from the interest, 
and the net income afforded by the in- 
surance is developed the applicant 
readily can see upon what amount his 
beneficiary must depend in case of his 
death in lieu of his earnings, Measured 
by this standard, a great majority of 
those carrying life insurance are carry- 
ing a sum far less than their needs and 
when this fact is forced home by the 
agent, it frequently results in the in- 
sured supplying himself with at least 
some part of the additional insurance 
he and his beneficiaries need; the 
danger of over-insurance largely is the 
result of the vanity of applicants who 
frequently permit a strong agent to 
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write them a larger policy than they 
can afford to maintain permanently. 
The machinations of the twister should 
be forestalled by the agent by making 
the insured understand that if in the 
light of subsequent developments or if 
because of any change in his cir- 
cumstances or plans some other form 
of policy would seem to be better 
adapted to his needs, the agent and 
his company would serve him faith- 
fully in making any desired change or 
adaptation of policy and without the | 
commission charge which would be 
exacted by the twister. This is a ser-| 
vice which the agent and company 
cheerfully should give the insured; it | 
should be the duty and pleasure of the 
agent to impress upon the mind of the 
insured ineffaceably that both the} 
agent and the company regarded it as | 
a duty to serve the insured as capably | 
and faithfully afterward as at the time | 
of the purchase of the insurance. it is | 
a well known fact that the form of | 
policy exactly suited to one man’s need 
may not be at all what is required by | 
another; that some times different | 
policies are required at the same time | 
by the same person because he has dif- | 
ferent interests to protect. The agent 
should impress upon his clients the 
flexibility of insurance and that in | 
much the same manner as merchandise | 
may be exchanged in the department 
stores life insurance may be exchanged 
or adiusted when changed conditions | 
require it. I cannot too often repeat | 
that the duties of an agent do not 
cease with the placing of a policy: it | 
is his duty to keep in touch with his | 
clients and to increase their insurance | 
or adjust their insurance when changed | 
conditions or circumstances justify or | 
require it. At times assignments of 
policies are necessary, beneficiaries 
must be changed, loans obtained on 
policies and then these assignments and 
loans frequently require to be released. 
The agent should instruct his clients as | 
to all of these possible contingencies | 
and make him realize fully that his | 
company can and wili serve and protect | 
him in any proper way, and that the | 
policy form of to-day and the service of | 
life insurance companies. to their | 
patrons are as superior to a few years | 
ago as the electric light is superior to 
the tallow candle. 

“Generally speaking, the agent should 
regard permanency in life insurance as 
above all things else; the policy should 
be such under ordinary circumstances 
that the insured may control it as long 
as he desires to control it; usually it | 
should be of a form which will not 
terminate unless and until he be con- | 
vinced that he no longer needs or de- | 
sires it and so purposely terminates it. 
As a rule it is well for the average man 
of fairly good earning power to| 
arrange for premiums so that he can | 
complete his premiums during his years 
of greatest productivity and before his | 
increasing age depreciates his earning 
power, as otherwise he might find his 

(Continued on page 8.) 
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agents are saving money. 


(Vice-President and 


"THE general agent is making a profit on every case 
Why not make this extra commission 


STANDARD LIFE 


. .. OF PITTSBURGH? .. .. 


Policyholders are given a stock interest in the company 
by the guaranteed dividends on their policies. 


Our 


Write FRANK A. WESLEY 


Director of Agencies) 


for agent’s contract 


Home Office: THE JENKINS ARCADE BUILDING 
PITTSBURGH, PENNSYLVANIA 








i] Low Rate of Mortality 


WILMER L. MOORE, 


The Southern States 


Life Insurance 
Company 


ATLANTA, GEORGIA 


Desirable Territory for Men of Character and Ability. 


President 














ERNEST E. CLARK, President 











Gross Assets over a 


SIGMUND W. 
Phone, Cortland 1399 


IOWA 


ORGANIZED 1879 


Exceptional record during thirty-one years for 


Economy of Management 


Prompt Payment of Claims 
$18,200,000 


MEVERFELD, General Agent 


| BANKERS LIFE COMPANY | 


DES MOINES, 











| For particulars, address 


Security Mutual Life Insurance Co. 


BINGH4MTON, N. Y. 


FREDRIC W. JENKINS. President 


Seize the opportunity and 

Make a contract with one of the best 
Life Insurance Companies in America. 
Investigate for yourself, then 

Consider our preposition. 


C. H. JACKSON, Supt. of Agencies 

















ARE YOU AMBITIOUS? 


THE FRANKLIN has a splendid 
opening in its HOME STATE for a 
first-class producer. 


INVESTIGATE TO-DAY! 





“One to-day is worth two to-morrows ” 








Cap thy na OA <A Se aD OY Re 8 ae ota SR TS 8. ER ee ROE EE SEE CRA Oe 





6 


CITING SOME RATED-UP CASES 


Good Evidence to Show the Man Who 
Hesitates to Take Out a Rated-Up 








Policy. 
A man ho els that he is in perfect 
health and -soun hesitates to accept 
rated-up policy. There are some 
striking exé of this class among 
at] cialms paid the New 
York Life. There ire many com- 
| ‘ that write rated-up policies in- 
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us ss h iethod of rating-up now 
us g ») advance the age ac- 
cording to the degree of impairment 
A Vv O d yecuring in the 
Ne York sh he following ex- 
rie e 
4 g 4 pe! xX salesman, St 
LO $ Ss ed a Lge $1, under Polis 
No. 7,095,197 for $1,000, was rated u 
1 rs for irregular heart action and 
g I olicy was in for 
in J ( s < died as 
» | iu yITI¢ vile 
ig iv \ 
oO 
A int and cotton 
{ i S 1d .$9 0, $6,000 
r 3 No $0,463, 
ige 61 » 64 He 
f Tr S nile 
1 ) ( 1¢ 
ty 
} 
\f 
Io 
2g é il 
yf 
~ \l nm 
8) 
au 
( 
er 
H 
\ 
7,005,714 fo 
4 ) 
N 
it four 
f¢ 
ri ic 
e 


Travelers Leave South Carolirz 


new record for 
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withdrawn from South Carolina, the 
aggravating cause being a ruling by 
insurance Commissioner McMaster that 
companies licensed to write casualty 
insurance in that State must deposit 
$20,000 in acceptable securities instead 
of giving a surety bond as heretofore. 


MAKES RULING ON WOMEN. 


Phoenix Mutual Life Permits Certain 
Classes to be Written Without 
Reference to Home Office. 





A new ruling has recently gone into 
effect in the Phoenix Mutual Life, of 
Hartford, relative to women risks. 
Hereafter single women and widows 
over twenty-five years of age, earning 
or in receipt of an income from which 
the premiums are to be paid, may be 


written without previous reference to 
home office. Single women and widows 
between the ages of eighteen and 
twenty-five may be written for endow- 
ments running no longer than twenty 
years. 

Every case which does not fall with- 
in the above class, must still be sub- 
mitted to the home office with full de- 
tails, before an examination is made. 


No term policy will be issued on the 

life of a woman and no amount in 

excess of $10,000. 

F. J. McGRATH JOINS GERMANIA. 

Appointed Manager for Northern Illi- 

nois and Northwestern Indiana—Was 
with The Prudential. 








The Germania Life Insurance Co, of 
New York has appointed as its man- 
ger for Northern Illinois and North- 
stern Indiana, with headquarters at 
101 Harris Trust Bldg., Chicago, IIl., 
Franklin James Me Grath, who for the 
past eleven years has been connected 
with the Prudential, lately as manager 
De j 
Mr taken an active 
part in life association work, has been 
iccessful, progressive, and popular 
iran man, and will no doubt 
» hi and the Company credit in 
larger sphere of activity. 


ROSENBLATT GENERAL AGENT. 


Star Producer of State Life of Indiana, 
Succeeds General Agent Hoagland 
at Chicago. 





S J Ro president of the 
$200,000 Club of the State Life of 
I iana and I cer of the 

) al has en ted genera! 
i t at the Chicag succeeding 
F G Hoagland ] ‘e 

g 1 to devote his time to the Amica- 
Act t of wh he is president 
Suicide Clause Sustained. 
Supreme Court of North Caro- 
a hi ruled in favor of the National 
Life of Vermont in the case of Mrs. 
Kate L. Heilig of Rowan county in an 
to recover under a policy of in- 
held by her husband who com- 
thin a year from the 
of the contract Heilig took his 
! n une asylum The 
contained a one-year suicide 
Leave but Little for Creditors. 
Creditors of the Central Life Secur- 
Co. orgenized by the Phodus 


Prother who | acquired much 


toriety or ‘count of their life insur- 

ctivitic will receive, it is re- 

ported, but § per cent. on 770 ap 
or a elair 


Make Record in “Lawrence Month.” 





April was “Lawrence Month” in the 
Missouri State Life, in honor of Secre- 
tary T. F. Lawrence, and the repre 

ntative of the Company wrote an 
mount of busines that established a 


April 


GREAT SOUTHERN LIFE’S CLUB. 


Holds Enthusiastic Meeting—Vice-Pres. | 
Cariton Announces Big Volume of 
New Business. “ 


The $100,000 club of the Great South- 
ern Life Insurance Co. of Houston, 
Texas, held an enthusiastic meeting 
with a large attendance from several 
States and concluding with a banquet 
at the Houston Club which was pre- 
sided over by Vice-president O. 5S. 
Carlton. 

Mr. Carlton told the visitors that 171 
applications, totalling $417,650, had been 
brought in during the day. The total 
insurance issued during the month, he 
said, is more than $1,600,000 

Samuel W. Carothers was made presi- 
dent for the year, he having turned in 
9814 applications representing $150,000. 


His prize was $100 in gold. W. H. 
Walker was made first vice-president 
and was awarded $100. The second 


vice-president was T. 
the third was J. R. 
ceived $50. 

New members of the 
awarded gold watch fobs. 
received these were Porter Farrell, S. 
B. Butler and G. O. Harris. } 

It was announced that a $200,000 club 
will be organized for next year. The 
prizes in this club will be double those 
in the $100,000 club. The prizes will 
be awarded for the largest amounts 
of business done. Among the agents 
present at the banquet it was found 
hat $675,000 insurance was carried. 


W. Lovett, while 
Parks. Each re- 


club were 
Those who 


Actuarial Society Meeting. 





The Actuarial Society of America 
will hold its annual meeting at the 
Hotel Astor, New York, May 15 and 
16. Among the speakers so far ar- 
ranged for are Arthur Hunter, of the 
New York Life who will discuss “The 
Effect on Mortality of Selection by the 
Insured: Mortality After the Deferred 
Dividend.” Henry Moir, actuary of the 
Home Life who wiil address the gather- 
ing on “Mortality Surplus and Its Dis- 
tribution” and S. A. Joffe. who will 
speak on the American Experience 
Table. 

















HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


—The Fifty-third Annual Statement 
of the Home Life Insurance Company, 
of which Geo. E. Ide is President, shows 
that most satisfactory progress has 
been made during the past year; that 
the gain in insurance in force is over 
five and one-half millions, the amount; 
in force being now nearly $111,000.000. 
After providing for the various funds 
for the protection of the policy obliga 
tions, there remains upon a most cop- 
servative basis of valuation a surplus 
of nearly two millions, over and above 
the fund of two and one-half millions 
which is set apart for deferred divi- 
dends, an item ordinarily included i: 
the surplus account. The payments to 
policyholders during the year amounted 
to nearly three millions, including over 
half a million dollars in dividends to 
policyholders. 
“The Com’cl & Fin’cl Chron.” 1-25-13 


For Agency apply to 
GEORGE W. MURRAY, Supt. of Agts. 


256 Broadway, New York, N. Y. 











UNEXCELLED IN 
Favorable Mortality 


—AND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 








BERKSHIRE 
LIFE 
INSURANCE 
COMPANY, 
Pittsfield, 
Mass. 





Liberal Contracts to Productive Agents 


If unattached and interested, kindly give 
us your name, age, address, state experi- 
ence and furnish references, and a proposi- 
tion for an agency, if in authorized territory, 
will be submitted. 


W.S. WELD, Superintendent of Agencies 


W. D. WYMAN, President 








Are you tn the business to stay? 


ing your whole career; 


which introduces YOU wherever 
way of commissions; 


his money. 


FOR TERMS TO PRODUC 


34 Nassau Street - . 





The Mutual Life Insurance Co. of New York 


Choose a Company good enough 
for you to stay WITH, and strong enough to stay with YOU, dur- 


The oldest Company in America, which began business seventy 
years ago, is bigger, better and stronger now than ever before, and 
will be still bigger, better and stronger seventy years hence; 

Not the Company which YOU must introduce, but the Company 
The Company whose better selling policies earn most for you in the 


‘The Company which furnishes the insured the largest protection for 


ING AGENTS, ADDRESS 


GEORGE T. DEXTER, 2d Vice-President 


you go; 





New York, N. Y. 












































PPR eet eye 


TI STS RITE SN he a 





May 8, 1913. 


THE EASTERN 








YOUNG PAY FOR OLD MEMBERS: 


MODERN WOODMEN AS INSTANCE. 





Vice Pres. J. L. Babler of International 
Life Discusses Present Situation 
of Fraternals. 





In discussing a recent report on the 
Modern Woodmen of America made by 
ihe insurance commissioners of three 
States, Vice-President J. L. Babler, of 
the International Life of St. Louis, 
said: 

“The commissioners showed that the 
Modern Woodmen is not being operated 
upon a basis of equity, and in view 
cf the fact that all fraternal orders 
and assessment companies and associa- 
tions seem to lack that cohesive power 
which is essential to sound insurance, 
it should not be a hard matter for 
agents to demonstrate that policies in 
an old line company are just as cheap, 
all things being considered, and far 
superior in point of protection, to in- 
surance furnished by any fraternal 
order. 

“We don’t believe that any man un- 
der fifty who understood the situation, 
would hesitate for a moment to trans- 
fer his insurance from an assessment 
association when shown that as a rule 
men under fifty are paying away out 
of proportion in cost of carrying in- 
surance to men between fifty and 
eighty. In other words, not only in 
the Modern Woodmen, but in most 


fraternal asscciations, the young are 
paying for the old toward the mor- 
taliiy cost, and are carrying the kind 
of insurance that becomes more burden- 


some as the years roll around and in- 
surance, too, without cash surrender, 
or paid up and loan values which are 
to be found in International policies. 
should not be a hard matter to 
convince any man of common sense 
will take the time to investigate 
the great difference between an old 
line policy and a certificate of the 
Modern Woodmen of America, and 
I him see that the former would 
be cheap, as compared to the Modern 
Woodmen certificate, if the premium 
three times as much.” 

The report referred to was made by 
the insurance commissioners of Illinois, 
Wisconsin and Minnesota and was in 
part as follows: 

It is clearly shown by the report 


that the younger members up to a given 
age are paying much more than the 
cost of their insurance from year to 
year, while the older members who 
have been causing practically all of the 


agitation, have for some time paid less 
than current mortality cost. In other 
words, those members of the society 
who were being benefited by the 
younger members by having a large 
part of the cost of their insurance paid, 
do not desire to pay their insurance 
bills, but are making discord in the 
society because the officials feel that 
the younger members should not be 
imposed upon to so great an extent as 
at present. 

“It is noticeable that the younger 
State jurisdictions, that is, those juris- 
dictions in which the society has been 
entered only in recent years, are con- 
tributing to the death losses in a much 
larger proportion per capita than are 
those States in which the society has 
been entered the longest. The Illinois 
jurisdiction in which the society was 
first entered did not pay the death 
losses of its own members in the years 
S11 and 1912, and as time goes on the 
deficiency in the payments made by the 
old members when compared with the 
mortality cost of the Illinois member- 
ship becomes more and more apparent. 

“The present members who are not 
paying current cost, and whose over 
payments during the earlier years of 
membership are now exhausted should, 
in the opinion of the Wisconsin Com- 
missioner, be placed at once upon the 





step rate plan, and to pay the cost of 
their insurance from year to year. 
‘Such a plan as is suggested above 
would ultimately mean that the society 
would be placed upon a step rate or 
natural premium rate, which has not 
proved a success in the later years 
of life by any society, associations or 
company that has adopted the plan.” 





IMPOSES BURDEN ON COMPANIES. 


Measure Before lIilinois Legislature 
Would Require Monthly Reports 
to Policyho'ders. 


A bill is pending before the Illinois 
Legislature which would require that 
all life insrrance companies make 
monthly reports to policyholders on in- 
come and disbursements. The purpose 
cf the requirement is not clear, for such 
a report to policyholders can do no con- 
ceivable good us far as any life insur- 
ance man can see. The expense in post- 
age alone would reach 2 very large fig- 
ure and be an important consideration. 
The bill also would require that a com- 
plete mailing list of policyho!ders be 
placed on file with the insurance de- 
partment so as to be open to public in- 
spection. That provision also is open 
to very serious objection. It is ex- 
pected that there will be a hearing on 
the bill. 





APPOINTS MANAGER FOR GEORGIA. 





Louis Sherfesee Succeeds John S. 
Cameron for Phoenix Mutual Life 
in That Territory. 


The Phoenix Mutual Life of Hartford, 
announces that Louis Sherfesee has 
been appointed manager for Georgia, 
in place of John S. Cameron who has 
resigned. Mr. Sherfesee has been man- 
ager for South Carolina for many years 
and will continue to have charge of 
the South Carolina collections, in which 
State the Company will not write any 
new business for the present. 

Charles S. Northen, who has repre- 
sented the Company for many years 
will continue to be general agent at 
Atlanta and will have his brother, E. 
A. Northen associated with him, 





AMICABLE LIFE’S BIG INCREASE. 
Has Over $15,000,000 in Force—April 
Business in Texas Alone was 
over $1,000,000... 


President Artemas R. Roberts of the 
Amicable Life Insurance Co. of Waco, 
Texas, reports most gratifying  in- 
creases in the business of the Com- 
pany both for the quarter period and 
for the monih of April just closed. 

The Amicable Life’s business in 
Texas alone during the month of April 
amounted to $1,048,000. The Company 
now has insurance in force amounting 
to more than $15,000,000. 


Stevens’ Month in Illinois Life. 











May being the month in which occurs 
the birthday of President James W. 
Stevens of the Illinois Life, all the forces 
of the company will combine in making 
the business a tribute to the man who 
made the company. Last year over 
two and a half millions of business was 
examined in Stevens’ month and there 
is every indication that the business 
for the present month will break all 
records of the company. 





Returns to Equitable Home Office. 

A. R. Chamberlain agency super 
visor for the Equitable Life at Chicago, 
covering Illinois, is now at the hone 
office, where he was formerly located 
before going West, W. B. Carlile, west- 
ern special representative of the Socie- 
ty, will succeed Mr. Chamberlain. 





Harry Wilson who was manager at 
Indianapolis for the Home Life, has re- 
signed and joined the Terre Haute 
agency. of the Mutual Life. 





UNDERWRITER 


OFFERS GRADUATE LIFE course. | 
Success of Phoenix Mutual Life’s In- 
struction for Agents, Leads 
to Larger Undertaking. 

The Phoenix Mutual Life of Hartford, 
which conducted a very successful 
course of instruction for its agents, has 





experienced such a pronounced success 


with the plan that a Graduate Course 
has been established for the benefit of 
the Company's representatives. 

There are five books in this supple- 
mentary course and they will be ready 
for distribution in June. The first is 
devoted to the secret of success; the 
second is on “Developed Insurance” 
third, “For Large Undertaking”; fourth, 
“The Already-Insured” and fifth “The 
Successful Agent.” 

The introduction, signed by President 
Holcombe, closes with this statement: 
“The Company presents the booklets 
with the hope that men who already 
have given thought to the subject will 
find here that which will refresh them 
and thus add to their powers; that men 
who have been groping for the ‘secret 
of success will find here that which 
should and hopefully will give them, at 
the least, suggestions. The man who 
will receive suggestions is the man who 
will work them out in his own mind, 
in his own way. And this educating 
brings genuine education.” 

Gives Up Early. 

Searcely had its organization be 
completed before the Columbia Casual 
ty Company of La Fayette, Ind., 
into the hands of a receiver, former 
State Attorney 
ing appointed. 


General Bingham b 
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SHOWS INTENTION PERVERTED. 


(Continued from page 2.) 
figures are separated into their com- 
ponent parts it will be found that the 
cash. equity in the average case is 
less than $1,000. Therefore, size is not 
a measure of financial growth, or 
financial aggrandizement in the sense 
in which these phrases are commonly 
used, but the expression by hundreds 
of thousands of people of the human 
tendency to co-operate for mutua! pro- 
tection. 

“You also say: ‘Even a veiled threat 
to increase the amount of premiums to 
be paid by the policyholders is con- 
veyed in this circular letter, provided 
the proposed tax should be imposed.’ 

“This society has not made a veiled 
threat to increase its premiums, nor 
do I know of any company that has 
done so. The necessity of increasing the 
premiums has not entered into the 
contention, but what I have pointed 
out, and what others have pointed out, 
is that that part of the premium now 
refunded will be materially decreased if 
this law is enacted in its present form. 
The premiums will not be increased, 
but the net cost of the insurance will be 
increased. 

“You also say: ‘The intelligent 
policyholders likewise know that their 
premiums will not be increased thereby 
unless the companies make the imposi- 
tion of the tax a mere pretext to levy 
increased and unnecessary amounts as 
premiums upon their policyholders. 

“Tt would seem that most of the 
companies are in a position to de- 
clare a dividend in the strict com- 
mercial sense.’ 

“IT agree with you 
holders will understand the proposed 
tax and its impositions jin an intelli- 
gent manner, and I shall make every 
effort to place the facts before them 
clearly and plainly. As above stated, 
I do not think that they will for a 
moment assume that their premiums 
will be increased, or that we will seek 
for a pretext to do this. It will be 
possible to ascertain the cost of the tax 
in each individual whether the 
policyholder is the owner of a large or 
of a small policy, and the responsibility 
for the imposition will rest, not upon 
the companies, but upon those mem- 
bers of Congress who support the 
measure, 

“The companies do not declare divi- 
dends to policyholders in the ‘strict 
commercial sense.’ Such dividends are 
paid only to stockholders where stock- 
holders exist. 

General Comments. 

“As president of a society that is 
conducting its life insurance business 
on the mutual plan, I and my fellow di- 
rectors are in the highest sense trustees 
for our more than five hundred thou- 
sand members. We have tried in vain 
to get the Ways and Means Commit- 
tee to hear us on behalf of these mem- 


that our policy- 


case, 


bers; ninety per cent. of whom, it is 
safe to say, have incomes much under 
$4,000. 

“If it was intended to tax mutual 


life insurance equally with corporations 
that are conducted as money-making 
concerns, it would have been un- 
necessary to mention life insurance 
companies at all in the Act, which by 
its comprehensive terms includes all 
not specifically exempted. Life insur- 
ance, mutual or otherwise, would be 
then taxed on net income only. 

“The Act, however, by its terms puts 
these institutions in a proscribed class 
by taxing them on their net income 
and on parts of their capital. In this 
lies the unjust discrimination. 

“Our dividends as you know are 
largely the return to the policyholder 
of unused portions of the premium. 
This is capital, and, as the Courts have 
universally held, is in no sense profit 
or income. It is merely savings in the 
expense of operation. The Corporation 
Tax Law of 1909 provided that ‘divi- 
dends’ should be taxed. The Internal 


Revenue Commissioner construed that 
the word ‘dividends’ ex vi termini 
meant profits, or income. The United 
States Court for New Jersey held that 
whether ‘dividends’ were profit or in- 
come was a question of fact, and that 
they were not ‘income’ but ‘savings,’ 
and not subject to the tax. 

“Now the framers of the new Income 
Tax Law have added to the word 
‘dividends’ in the old law, the words ‘or 
as return of premium payments.’ These 
words would not only tax whatever of 
profits the policyholder might receive, 
but also that part of his premium 
which may be returned to him. That 
is taxing capital. It would seem that 
it was the design of the framers to 
cause the words ‘or return of premium 
payments’ to be inserted in the new 
Act either to nullify the decision of 
the Court, or to hit policyholders as a 
class while exempting all others. 

“The newspapers report that in 
caucus the bill was amended so as to 
exempt savings banks from the tax. One 
of the features of the law hardest to 
understand is why life insurance com- 
panies conducted on the mutual plan 
should have been included while sav- 


ings banks and fraternal insurance 
associations are exempted. These 
are not primarily money-making 


institutions, and the principle of taxa- 
tion which would exempt one should 
exempt all. Life insurance companies 
conducted on the mutual plan for the 
protection and benefit of their policy- 
holders are in a very real sense fra- 
ternal and not money-making institu- 
tions. The only material differences 
between fraternal life insurance or- 
ganizations and the old line companies 
of the mutual type are, first, that the 
latter collect the premiums or assess- 
ments in advance of the death of the 
insured while the former collect them 
after the event; and secondly, the 
latter, as required by law, maintain 
a reserve fund for the payment of poli- 
cies at their maturity, while the former 
do not. Life insurance companies also 
have many of the characteristics of 
savings banks. The reserve liabilities 
paid on all classes of policies are sav- 
ings which in part may be withdrawn 
at any time. 

“The average amount of policies in 
the three larger companies is about two 
thousand five hundred dollars and they 
are held by men whose average income 
is small. In this tax, therefore the 
Government strikes at the modest in- 
come of the great middle class, which 
already bear the brunt of taxation, 
since a tax upon premiums in any form 
means an addition to the cost of in- 
surance, and consequently an increase 
in the amount which must be taken 
out of income for that purpose. Yet 
in no income tax ever proposed by this 
Government was the minimum income 
subject to the tax less than two thou- 
sand dollars. If the proposed bill is 
enacted into law the Government will 
be levying upon the incomes of a class 
of people that have been exempt under 





every income tax enacted in this 
country.” 
NORTHERN ASSURANCE GAINS. 


Now Has Nearly $10,000,000 in Force 
—Wrote Up to April 30 Over 
$1,000,000. 


The Northern .-Assurance Co. of Mich- 
igan has made some substantial gains 
in business which brings the total 
amount of paid-for insurance in force 
in the company at the close of April 
up to nearly $10,000,000. The _ busi- 
ness written in April alone was over 
$1,000,000. Vice-President and General 
Manager C. L. Ayres is confident that 
the company’s insurance in force will 
reach $11,000,000 by the date of the 
agents convention in July. 





Insurance Commissioner W. L. Clay- 
ton of ColoraJo has suspended the li- 
cense of the German American Indem- 
nity Co. of Deaver. 


ADOPTING POLICY TO NEEDS. 


(Continued from page 5.) 
greatest need for insurance when his 
ability to pay premiums was least. it 
is not a pleasant experience for an 
elderly person no longer able to pay 
premiums to be dependent upon rela- 
tives or others for sustenance or for the 
payment of insurance premiums. It is 
but natural that strangers, and some- 
times relatives, even, having the care 
of an aged person and the responsibility 
of paying the premiums upon a life in- 
surance policy, will allow their 
thoughts to stray to the time when the 
payment of premiums will cease and the 
proceeds of the insurance policy will be 
paid. Circumstances have been known 
where strangers having care of the 
aged insured were careless of his com- 
fort to say the least and possibly will- 
ingly permitted the insured to “sit in 
a draft.” How differently situated and 
how much more fortunate would the 
insured have been in such a case if ais 
insurance had been in the form of an 
annuity, monthly, quarterly, semi- 
annually or annually, terminating with 
his death; in such case if the annuity 
were worth while, you may rest assur- 
ed that the old man would not be per- 
mitted to “sit in a draft” but would 
have the easiest chair in the coziest 
corner by the fireside, because ne 
represented an asset which ceased at 
his death. 





“For the employed man or woman, | 


able to accumulate some savings eaca 
week, month-or year, but not sufficient 
to find safe and profitable employment 
as an investment in business or se- 
curities, the various forms of endow- 
ment insurance are highly jo be recom- 
mended as they possess such a decided 
advantage over the depositing of such 
accumulations in saving banks. With 
the first payment on an endowment 
policy a definite estate, vastly larger 
than the first payment, has’ been 
created and is bound to be realized by 
the insured at a definite date provided 
only he pays his premiums as and when 
due. It should be emphasized as con- 
trasting the relative merits of the sav- 
ings institution and the endowment 
policy, that if death should occur, im- 
mediately upon the payment of the first 
premium the full amount of the policy 
at once is available as an estate, while 
only the amount deposited in a savings 
bank plus the small interest accumula- 
tion would be available had the like 
amount of money been deposited in a 
savings bank. 

“Agents should make debtors realize 
as I regret to say comparatively few of 
them now do, that by paying a life in- 
surance premium equivalent to about 
one or one-half per cent. interest per 
annum on the amount of their indebt- 
edness they could provide sufficient 
life insurance to extinguish their in- 
debtedness in case of death before its 
payment. A recent case came to my 
attention where one, being solicited for 
life insurance gave as a reason for his 
inability to buy life insurance that he 
was too heavily in debt; that nis form- 
er employer had sold him a successful 
business and granted him a credit of 
about $40,000, with the privilege of pay- 
ing same upon liberal terms extending 
over a period of ten years; that it re- 
quired economy on his part and all of 
his savings to meet the terms of pay- 
ment. The agent remarked that his 
former employer had been very liberal 
to him and the prospect very heartily 
concurred in the sentiment; the agent 
then inquired ‘what will happen to 
your business prospects and your family 
if you die suddenly?’ The prospect 
said ‘I don’t know; that is the only 
thing that troubles me, but I cannot 
spare money for life insurance.’ The 
agent said ‘I don’t see how you can 
afford to be without it,’ and finally added, 
‘It would have been a fine thing if your 
former employer had put in your 
contract that if you should die before 
your debt is paid, having met all pay- 
ments promptly when due prior to your 
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death, that he would cancel your obli- 
gation and return the papers to your 
widow.’ The prospect replied, ‘Yes, it 
would, but it would be impossible for 
him to do that.’ The agent then said. 
‘I suppose you would have been will- 
ing to pay one or two per cent. more 
interest, if he had been willing to put 
such a provision in the contract”? The 
prospect replied with emphasis, ‘I cer 
tainly would.’ The agent then said, ‘If 
you will give me one or one and one-half 
per cent. interest per annum and prove 
to me that you are a man of sound 
health, of good family history, of good 
morals and good habits, I will pay 
your indebtedness, if you die before 
your indebtedness matures.’ ‘How can 
you afford to do that? inquired the 
prospect. ‘I will do it by providing you 
with a ten year term policy,’ replied 
the agent. The prospect said, ‘I will 
take it.’” 





- RRA 


























RRP Mat 





oF acetal 


a ee 















May 8, 1918. 











THE EASTERN UND 


ERWRITER 


HINTS TO BUSINESS GETTERS 





E. F. Comegys of Okla- 
homa, a member of the 
New York Life’s $200,000 
Club, says: “Closing an 
application is somewhat 
similar to catching fish-—you have to 
use different bait on different prospects. 
All prospects can ‘be divided into two 
classes: First, those who insure to 
protect their loved ones or to provide 
for their old age; second, those who 
insure for the pecuniary returns which 
they expect to receive and enjoy them- 
personally. 


Some Good 
Personal 
Experience. 





selv« 

“Almost without an exception every 
person you talk with can be placed in 
one or the other of these classes. Am 
glad to say I have found the great 


majority, whom it has been my pleas- 
ure to insure, in the first class. It takes 
but tle experience in the insurance 
world to tell in which class to place 
your prospect after you have talked 
with him a few minutes. The facts 
stick out so prominently that you will 
intuitively place him in one or the 
othe f the classes I have mentioned 
most often, I should say, fully 85 per 
cel n the first class. Placing your 
pre t in one of these classes is the 
first ep in closing an application, be- 
cau it determines your procedure in 
gett him to sign up. 

ing placed my prospect, if in the 
first iss as is usually the case—I then 
tall ) him, always seriously, looking 
hit raight in the face, about his loved 
on iow happy and contented he will 
feel en he has his policy, which is 
not! more or less than a cash estate 
for those who are nearest and dearest 
to hi After all, this is what you are 
working and toiling for each day, the 
supreme object of your  life—kindly 
sign the application on the dotted line 
(handing him the pen to sign with), 
never mentioning dividends or cash 
val They usually sign up. 


lo the second class—it is a case of 
selling dividends and cash values as 


mut as insurance—and he _ usually 
val to compare results with some 
other company. You must have your 
‘actual results’ as to dividends and 
n red policies, as accomplished by 
the New York Life, the extra dividend, 
which shows conclusively the policy- 
holder gets the profits, benefits, etc., 


and that it is a profit-sharing institu- 
tion. You are thoroughly convinced of 
this and that we have able financiers 
to invest your money; none better. 
These being facts, you can do no bet- 
ter than to place part of your money 
with these people to handle for you. 
There is no speculation; you cant 
lose; it will bring you great returns; 
to-morrow may be too late. Sign the 
application to the right on the dotted 
line (handing him the pen). This 
will surely get the signatures and close 
up your cases. It has for me.” 


The president of a life 
insurance company fe- 
cently said: “The value 
of a life from a financial 
standpoint is determined 
by the amount of money that it can 
produce—the wealth it can add to the 
world. To determine the value of a 
life presents an ordinary business 
problem. The primary question is, 
what amount of cash is invested in a 
life before it can make money for itself 
and become self-suporting? The first 
payment on this account is made by 
the parents in the cost of living through 
infancy and young manhood—a period 
of twenty-one years. The second pay- 
ment is made by the State, in the cost 
of education through the grammar and 
high schools and the university—a 
period of years. The third payment is 
also made by the contribution of the 
parents, in the cost of technical or 
professional education—an additional 
period of years. Or to sum it up, the 


Obligation 
to Insure 
Is Growing. 





investment stands twenty-one years of 
board and lodging, and the years of 
tuition and other school expenses, or, 
reduced to the financial basis, ten 
thousand dollars and upward.” 

in this thought is presented one of 
the basic reasons for life insurance. 
There is the obligation to one’s own, 
the community and the State. The man 
who thinks that in taking out life in- 
surance he is doing something for 
himself, sees only one side of the ques- 
tion. There is an obligation to take 
out life insurance that is shown in the 
growing idea that it should be made 
compulsory by law. In Colorado re- 
cently that idea took concrete form. All 
who are insurable have an obligation to 
insure their lives according to their 
responsibilities and their means. Even 
the poor have their obligation and it 
might be said, especially the poor. In- 
stead of having to appeal to men—anJ 





women—to insure their lives we will 

some day compel them to do it. 
‘ ak * 

President Jesse R.| 

The Young Clark, of the Union 

Man’s Point Central Life Insurance 

of View. Company of Cincinnati, 

always touches the core 

of a problem in life insurance. In a 


recent address at the Western Reserve 
University, Cleveland, he pointed out 
what is so often neglected by agents 
in dealing with young men, that the 
easiest and quickest way to increase 
an estate is by means of life insurance. 
Mr, Clark said: 

Is there any better way to begin to 
save than by taking out a life insur- 
ance policy and thus contracting to pay 
the premium annually? 

The young man in this initial effort 
to create an estate realizes that in 
event of death he can repay those woo 
have hitherto expended money on his 
account, and that he is also building 
up an asset with a fixed cash value 
available in life at the time of 
emergency. 

The cash value is invested by the 
life insurance company in various 
classes of government, State, municipal 
bonds, railroad, steamship and every 
variety of industrial bonds, so that this 
very small member is obtaining the 
benefit of expert advice in his invest- 
ment without charge, and is perfectly 
secured by collateral of all these great 
investments. Nay, he is doing more, 
he is not only taking care of himself, 
but is now assuming the dignity of an 
investor. He looks down the lists of 
stocks and bonds and sees just how 
his money is invested. Nay, more, he 
realizes that he is a factor in the 
rapid development of the greatest 
country on earth, for insurance pre- 
miums have assisted government, rail!- 
road, steamships and industrial pro- 
gress more toan any other one source 
of cash. 

There is no_ better investment 
possible than life insurance. It ‘s a 
good item to begin with, for it adjusts 
itself to small as.well as large incomes. 
It is even better to continue with, for 
it covers, as nothing ean, the 
financial complications of this complex 


else 


age. It is the best thing to hold to the 
end. 
s a . 
In the opinion of R. W. 
Keep Hawkins, assistant super- 
in Close intendent at Mobile, Ala., 
Touch. for the Life Insurance Com- 


pany of Virginia, one of 
the surest means for increasing one’s 
business is by keeping “out in the 
field” as much as_ possible. Mr. 
Hawkins expresses his views thus: 
“First, I think it very necessary that 
the man in charge of a district be a 
firm believer in the necessity of life in- 
surance and also in the company he rep- 
resents. He should familarize himself 
with the rules, also the policy contracts 
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The Life Insurance Company of Virginia 


ORGANIZED 1871 
RICHMOND, VIRGINIA 


LARGEST - STRONGEST 
insurance 

The PIONEER Southern Industrial Life Insurance Company 
Its Policies are clear and definite in their provisions and their values are 
guaranteed 


Assrts shia ait , December 31, 1912 $8,470,628.54 
Liabilities Salatiibien . December 31, 1912 (44 $698 35 
Capital and Surplus December 31, 112 1,47 18 
Insurance in For ; December 31, 1912 85.03.852.00 
Total Payments to Policyholders since Organizati 12.0865] 4 


W. L. T. ROGERSON, 2nd Vice-President 
A. S. HURT, Secretary 


Company 











No long sermon 


is needed 


to prove the salability of our 
More than two million 


ness day. 











LiFe 


of them in 


force—hundreds more written every busi- 


INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 
Policies. 


WILLIAM N. COMPTON 


General Agent 
Metropolitan District 
St. Paul Bidg., 220 Broadway 
NEW YORK, N. Y. 

















of his company so as to be able at any 
time to inform his men on any -suestion 
that may arise in regard to the busi- 
ness. 

“I think the man in charge of a dis 
trict should get out in the field 4s much 
as possible aud show his men that by 
working systematically good business 
can always be secured and set for them 
a certain standard by which to work. 
Men in the insurance business, as well 
as in all other walks of life, have their 
hard nuts to crack, and I believe for 
this reason should be encouraged in 
every way possible. 

“A man who leaves the office angry 
or blue is in no condition to face the 
public with the winning smile it takes 
to get money and applications. I think 
the entire staff should be made to un 
derstand that their interests, the inter- 
ests of the man in charge, and the com 
pany’s interests are mutual, and that 
when a man does a good piece of work 
for the company he has greatly benefited 
himself. 

“IT also think that every man should 
be made to understand that the best 


W ho l lll to th st ad 
vant : ‘ idvertising mat 
ter rni ‘ s it is a great help 
in keeping busine before the pub 
lic I ma charge should take 
particular pains to teach his men to 
take advantage of every opportunity to 
score a good point for his company such 
as calling attention to claims paid 
thus benefiti himself and veryone 
concerned I think every superintend 
ent, assistant perintendent and agent 
should join tl $100,000,000 move 
ment, and hile helping to build up 


insurance 
good living and a 
f and benefit his 


the greatest 
company mak a 


good record for } 





fellow man by selling him the best that 
can be bought in life insurance 
“T feel sure that any man or staff of 


with spirit can strike the 
trom their vocabulary and 
make a brilliant suc- 


men imbued 
word failure 
are destined to 
cess.” 
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Entered as second-class matter Jan 
uary 4, 1907, at the Post Office a! 

lew York, N. Y.; under the act of 
Congress of March 3, 1879. 





MEANING STILL PERVERTED. 

A very curious and at the same time 
a very dangerous situation exists in 
connection with the income tax section 
of the Underwood tariff bill. When 
that portion the bill dealing with 
life insurance became known, it was 
seen at once that, the only interpreta- 
tion drawn from its 
wording was that all payments on ac 
life insurance, including the 
proceeds of life insurance policies, 
would be subject to the tax. At the 
same time, Representative Cordell Hull, 
of Tennessee, who drafted the income 
tax section, was and posi- 
tively quoted as saying that the bill 
would not tax the proceeds of life in- 
policies. When the matter 
came up for consideration, Mr. 
Hull was compelled to admit that the 
wording of the bill did not set forth 
the intentions of the framers and the 
positive expression that income would 
constitute among other things “proceeds 


of 


possible to be 


count of 


repeatedly 


surance 
even 


of life insurance policies paid upon the 
death the insured,” 
vised to read as a negative and directly 


of person was re 
contrary to its original meaning. 
Keeping in mind Representative 
Hull’s repeated declarations that the 
proceeds of life insurance policies are 
not taxed under the Dill, it is readily 
seen that the revision is but a partial 
correction of the text of the measure. 
There many life insurance pay- 
ments which are the proceeds of life 
insurance policies, but that are not 
“paid upon the death of the person in- 
sured.” As Judge William A. Day, 
president of the Equitable Life Assur 


are 


ance Society, has pointed out in an 
open letter to Representative Hull— 
which appears on another page—the 


bill as it stands revised, exempts the 
proceeds of life insurance policies paid 
upon the death of the insured, but 
places the tax on endowments, monthly 
income payments and anything else 
that might come under that form of 
description. The bill still does not 
represent the intention of the framers. 

There remains untouched, also, that 
part of the measure imposing a tax on 
the return portion of the premium. 
This is held by the wording to be 
“income” and there is a disposition to 


stand on this construction. If a suit- 
able opportunity can be secured to set 
forth the exact nature of life insurance 
payments, it seems very improbable 
that some of the present provisions of 
the bill would be permitted to stand. 





INTENTIONS AND THE LAW. 


Insurance Commissioner Revelle and 
Attorney General Barker have both 
stated that they will not interpret 
harshly the Orr Anti-Trust Law recent- 
ly enacted in Missouri. Without ques- 
tioning the good intentions of these 
gentlemen, it seems just a little bit ab- 
surd to expect any one to base the 
construction of a law on the inten- 
tions of one or more individuals, even 
though they may be the highest officials 
in the State. Contingencies too numer- 
ous to recount might place in those 
political positions, men with very differ- 
ent intentions, whereupon the law 
would be, as Morris Perlmutter would 
say: “Something else again.” 

There is the additional feature that 
every little county authority could or 
the slightest pretext extradite the offi- 
cers of any of the companies operating 
in Missouri and throw them into jail 
pending the explanation of perhaps 
scme trivial matter that the local au- 
thority did not understand. 

The only construction that the com- 
panies are justified in placing on the 
law is the one the strictest legal in- 
terpretation places on it. They are 
justified in figuring on the most drastic 
for the good intentions 
would have little 
difficulties were 


interpretation, 
of present officials 
force in court when 
encountered. 


EXPERIENCE NOT WANTED. 

An enterprising representative from 
Minnesota has taken steps to bar any 
and all bankers from co-operating or 
participating in the proposed _ re- 
vision of the currency system. There 
should be considerable consolation for 
men in this news, On all 
occasions when questions of under- 
writing have been before the Govern- 
ment, State or National, it has been 
the custom to rule out insurance men 
from any participation. Experience is 
not wanted and one might think from 
the circumstances that it was im- 
material and incompetent. 


insurance 


Theoretically, we might assume that 
ignorance was at least a sign of lack 
of bias; one whose knowledge on a 
subject wags a complete void should be 
unbiased. But in respect to insurance 
matters, this is not so. The less the 
knowledge, the greater the bias. Some 
of the laws on the statute books are 
eloquent of this fact. With our cur- 
rency system revised by gentlemen in 
Congress whose knowledge of currency 
is confined to what they handle; and 
underwriting questions being settled by 
all kinds of persons but underwriters, 
we would be justified in a more toler- 
ant opinion of the street corner oratér 
who preaches only the “demnition bow- 
bows.” 





Governor Cruce of Oklahoma has ap- 
pointed as insurance commissioner suc- 
ceeding Perry A. Ballard, A. L. Welch, 
of Purcell, president of the Purcell 
Bank & Trust Co. 


HAWAII SHOWS BiG INCREACE 


BUSINESS GOOD IN TERRITORY. 





Department’s Large Revenues — Need 
Experienced insurance Man— 
Report on Business. 


Insurance in all branches in the 
territory of Hawaii has experienced a 
big increase according to the report of 
Insurance Commissioner D. L. Conkling 
of Hawaii. The companies had a very 
profitable experience last year and for 
several years preceding. In his latest 
report Commissioner Conkling says: 

“The department is one of the best, 
if not the best, paying bureau of the 
entire territorial government as far as 
returns for outlay are considered. Since 
the organization in 1903 the Insurance 
Department has cost the territory to 
December 31, 1912, $16,037.62, while in 
that time the fees, licenses and taxes 
collected have amounted to $178,065.19. 

“Insurance is becoming such a factor 
in this territory that the business 
should be now handled by a trained in- 
surance man with competent assistance. 
Neither your commissioner nor deputy 
are trained men and on account of 
their lack of knowledge of the business 
are falling far short of what might be 
accomplished by the department, if it 
were properly organized and officered. 

“The total insurance written during 
the years since the organization of the 
department has increased from $36,500,- 
000 in 1903-to $96,000,000 in 1911, and 
premiums paid on same have increased 
from $900,000 in 1903 to $1,450,000 in 
1911. During the same time the de- 
partment collections have increased 
from $11,000 in 1903 to $29,000 in 1911. 

“To more satisfactorily carry out the 
intent of the insurance law under the 
present organization of the department, 
it would be well to so amend the law 
that the tax to be collected on insur- 
ance premiums should be on the gross 
premiums of all kinds received by the 
companies during the year. The date 
for the issuance of licenses to the com- 
panies doing business in the territory 
should be changed from April to July 
Ist, as under the present law a licénse 
is issued to do business for a year and 
in all cases the tax due the territory 
for business done is not paid until tour 
months after the license is issued. 


“The policy of the territory itself en- 
tering the insurance field as is done in 
Wisconsin, is a matter for presentation 
to you by the executive, also the 
advisability of an amendment to the 
present insurance law permitting local 
mutual benefit fire insurance associa- 
tions to be formed in the territory for 
the purpose of insuring members 
against fire loss. 

A Comparative Statement Follows of 
Fire Insurance Business Transacted 
in the Territory of Hawaii for 
the Calendar Years 1903— 

1911, Inclusive. 


Insurance Losses 








Year. Written. Premiums. Paid. 

1903 $19,888,471.92 $364,628.51 $153,261.17 
1904 20,3745737-27 364,947.07 96,215.63 
1905 22,359,559.00 377,762.00 28,456.00 
1906 21,928,280.95 380,913.91 166,249.64 
1907 23,270,292.95 442,361.19 37,512.67 
1908 445,086.44 39,096.52 
1909 480,361.49 10,259.71 
1910 508,262.80 69,778.62 
1gil : 549,456.92 95,494.35 
Totals $209,145,814.71 $3,931,780.33 $696,324.31 


A record of the premiums of the life 
insurance companies on business in 
Hawaii for 1910 the last year for which 
figures are available shows the follow- 
ing: 








PREMIUMS 
Name New Business Renewals Totals 

Fquitable...,. $11,282.48 $93,857.84 $105,140.32 
Germania.... 1,633.46 31,750.97 33,384.43 
en Re 16,064.39 16,064.39 
Mutval, TI 5,365.26 26,938.41 32,303.67 
N. Eng. Mut 1,885.75 17,682.90 19,568.65 
New ork.. 16,471.18 138,374.32 154,845.50 
Pacific Mutual. 559.91 59,496.33 60,056.24 
Prudential.... »725.69 17,897.77 22,623.46 
Penn Mutual.. 1,173.52 170.65 1,344.17 
Sam . Libe...c00s 14,820.45 49,691.65 64,512.10 
West Coast.... 8,801.46 9,044.28 "17,845.74 

$66,719.16 $460,969.51 $527,688.67 





OF PERSONAL INTEREST 








Colonel Fred W. Fleming, vice-presj- 
dent, and secretary of the Kansas City 
Life Insurance Company, student, an- 
tiquary and connoisseur, has iwo 
acquisitions to his interesting and 
valuable collection. One is an unique 
bronze medallion, issued by authority 
of the Japanese government to com- 
memorate the fifteenth anniversary of 
the adoption of the gold standard of 
currency in tnat country. The medal- 
lion was sent to Colonel Fleming by 
Baron Y. Sakatani, minister of finance, 
whose acquaintance Colonel Fleming 
made some time ago. The design on 
both sides of the medallion «is of the 
most superior workmanship and ex- 
perts have pronounced the medallion a 
rare work of art. 

The second curiosity is more antique, 
being a piece of clay pottery found in 
an Aztec cemetery near Navajo, Ariz, 
Ii is believed to be a genuine specimen 
of Aztec earthenware and between 1,200 
and 1,500 years old. It was discovered 
in the lap of a human skeleton, placed 
in a grave in a sitting posture, which 
was the common manner of burial 
among the Aztecs as well as many 
tribes of Indians. The specimen is in 
the form of a pitcher about six inches 
high by eight inches at its broadest 
point. This relic was sent to Colonel 
Fleming by J. A. Root, Arizona agent 
of the Kansas City Insurance Com- 
pany. 


Publicity has had an important part 
in the development of the Missouri 
insurance situation. The companies 
realized that it was necessary to rouse 
business interests to the importance of 
the crisis precipitated by the passage 
of the Orr law and the resultant action 
of the insurance companies, and to 
educate the press and the public on all 
the points involved. In consequence 
the Committee on Publicity and Educa- 
tion was instructed to get busy and it 
did. The credit men of the wholesale 
and manufacturing concerns doing 
business in Missouri were first address- 
ed with a statement of the law and 
its effect, and this was followed up 
with similar matter to all the trade, 
commercial and financial papers which 
would reach the wholesalers and manu- 
facturers, this starting a flood of in- 
quiries to Missouri business men and 
arousing them to the fact that an im- 
portant situation confronted them. The 
daily and weekly papers of the State 
were then sent a file of maiter cover- 
ing all the facts involved in the con- 
troversy, for their use or information, 
and then copies were sent to every 
agent in the State, with a letter saying 
that additional copies could be furn- 
ished if he could use them to advantage 
among his policy holders and business 
acquaintances. The leading papers of 
the West outside of Missouri were pro- 
vided with matter for their editorial 
discussion of the subject as the crisis 
approached on April 30. Files were 
aiso sent to the officers of all the busi- 
ness and commercial organizations in 
the State, and to the chairmen of the 
various committees appointed by these 
organizations to consider the insurance 
situation. The results have been very 
satisfactory. An enormous amount of 
the matter has been printed in the 
various Missouri papers, and the facts 
given have evidently influenced the 
attitude and expression of others 
which did not use it in full. The agents 
have called for large supplies for dis- 
tribution, various commercial organiza- 
tions have been taken care of, and 
public sentiment has been educated and 
aroused in an effective way. 

In the meantime the important 
changes in the situation were sent by 
wire, at their own expense, to the 
leading dailies of Missouri, and matter 
was furnished almost daily to the 
Associated Press, which sent it broad- 
cast throughout the country. 
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~ FIRE INSURANCE DEPARTMENT | 





MERCHANTS REDUCING STOCKS 


WHY PREMIUMS ARE FALLING OFF. 





Brooklyn _ Agents Hold Diminishing 
Stocks by Merchants Due to Tariff 
Uncertainty Primary Cause. 





In the opinion of Brooklyn, N. Y., 
agents the primary reason for the re- 
duction in premium income in the city 
is due primarily to the unwillingness 
of merchants to carry large stocks be- 


cause of the uncertainty of the tariff 
question. Once the policy of the 
Federal Government with respect to 


this important matter shall have been 
determined, merchants will be able to 
purchase goods with a feeling of cer- 
tainty, now impossible. 

“Many local merchants are reducing 
their lines of insurance,” said a local 
fire insurance agent, “because of a re- 
duction in their stocks. Imports are 
beginning to fall off, also, and we are 
losing considerable insurance on this 
account. Merchandise sales of imported 
goods are becoming more frequent, and 
this is an indication that merchants 
are trying to get rid of all such stocks 
before their value is depreciated by 
the general reduction of the tariff that 
seems sure of coming. 

“Take department store stocks, for 
instance. While to the shopper such 
stocks seem as big as ever, yet should 
one decide to make a purchase of an 
exclusive or imported article, he or 
she will discover that it would have 
to be made to order, the article on 
display being only a sample. I was 
informed by an importer of embroideries 
not so very long ago that he had re- 


turned to him about $4,000 worth of 
stuff as the result of substitution. 
That is, he had orders for a certain 
imported pattern after his stock had 
been cleaned out. In order to satisfy 
these orders, he shipped not the pat- 


tern requested, but the nearest thing 
to it, on the chance that it would do. 
He did not care to add to his store 
by making fresh importations of the 
exact pattern requested. While this 
particular importer stands to lose a 
considerable amount of the $4,009 be- 
cause of the depreciation in the value 
of the returned goods, due to the com- 
ing reductions of the tariff, he figured 
that he would stand to lose consider- 
ably more had he imported an addi- 
tional quantity.” 

But while the local premium income 
is falling off, it is said that the re- 
duction in the local fire loss so far this 
year has been sufficient to offset it. 
During 1911 and 1912 the fire loss, not 
only in Brooklyn, but throughout the 
country, was excessive. It is still heavy 
in most sections, but so far this year 
Brooklyn has been singularly free from 
big fires. With the end of cold weather 
at hand and discontinuance of the 


operation of heating plants, it looks as 
though the record this year, or at least 
for the first three quarters, would be 
exceedingly gratifying. Of course, with 
the opening of the season at Coney | 
Island the average fire hazard in 
Brooklyn is increased; but fire condi- | 
tions in the famous seaside resort are | 
being steadily improved. 





IMPERIAL FIRE REINSURES. 





German-American Takes Over All of 
Denver Company’s Business—Has 
Assets of $519,810. 





The business of the Imperial Fire of 
Denver, Col., has been reinsured in the 
German-American of New York, as of 
Monday, May 5. The Imperial had cash 
capital of $250,000, total assets of $519,- 
810 and unearned premium reserve of 
$164,845. 


$22,502 VERDICT AGAINST DICKSON. 





Former insurance Company Official 
Must Settle for Promissory 
Note. 

Peter V. Rovnianek, a Pittsburgh 
banker, obtained a verdict for $22,502 
in the City Court of Baltimore on 
Friday last against Robert Dickson, 
formerly a well-known managing under- 
writer of this city, in a suit on a pro- 
tested promissory note for $17,614.70. 

The note sued on was given in Pitts- 
burgh on September 16, 1908, and was 
a renewal of one given in 1905. It 
represented the price paid for a con- 
trolling interest in the Armenian Fire 
Insurance Company, of Pittsburgh, 
which was consolidated with the 
Conestoga Fire Insurance Company, of 
Lancaster, Pa., under the name of the 
Guardian Fire Insurance Company. 





INVESTIGATION IN NEW JERSEY. 


Solons Begin Their Probe Into Insur- 
ance Affairs—Al! Departments of 
Business to be Gone into. 





Assemblyman Martin, of Hudson 
County, is chairman of the committee 
authorized by the latest session of the 
New Jersey Legislature to investigate 
the conduct of all branches of the in- 
surance business in the State. It was 
intended to hold the initial conference 
of the committee on Friday last, but 
owing to the visit of President Wilson 
to Newark on that date the gathering 
was postponed. 

One of the specific cases that the 
committee will take up is the cancella- 
tion of the $100,000 of insurance car- 
ried upon the State School for the Deaf 
at Trenton. Another is the rating of 
the reformatory at Trenton. 

The committee has $5,000 voted it by 
the Legislature, as a fund from which 
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A wise agent makes his strongest company 
his leader. That company is certain 
to be the Continental. 


Western Office 
332 South La Salle St., Chicago 


Home Office 
80 Maiden Lane, New York 


HENRY EVANS, President 
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Fidelity-Phenix Fire Insurance Company 
OF NEW YORK 











Ten thousand loyal agents prove the practical 
value of representing the Fidelity-Phenix 





Western Office 
137 South La Salle St., Chicago 


Home Office 
80 Maiden Lane, New York 


HENRY EVANS, President 
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FIDELITY (FIRE) UNDERWRITERS 


OF NEW YORK 


Backed by almost illimitable _ re- 
sources, the Fidelity Underwriters 
policy is the strongest fire policy 
issued today. 


Gross Combined Assets........ $42,215,116 
Policyholders’ Surplus.......... $23,589,661 


Home Office Western Office 
80 Maiden Lane, New 332 South La Salle St., Chicago 
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to defray expenses of the investigation. 




















URBAINE 


Fred S. James 





PARIS, 


Established 1819 


“INSURANCE COMPANY 


PARIS, 
Established 1838 


Agencies Desired in the Principal Cities and Towns 


FRED. S. JAMES & CO. 
UNITED STATES MANAGERS 
No. 123 William Street 
NEW YORK CITY 


FIRE 


“Two of the Oldest and Strongest Fire Insurance Companies of France” 


GENERAL FIRE ASSURANCE COMPANY 


FRANCE 


FRANCE 


Geo. W. Blossom 
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FIRE BUSINESS IN NEW YORK 


INCREASE. 


SHOWS SUBSTANTIAL 


Superintendent Emmet in Report Says 
Companies Should Guard Against 
Great Confiagrations. 
the 
marine 


business of fire, 
insurance com- 


State during 


A summary of 
fire-marin¢ 
panies operating in this 
1912, contained in Part I of the annual 
report of the State Insurance Depart- 
ment made public Monday by Superin- 


ane 








tendent of Insurance Emmet, shows that 
at the close of the year the 234 fire, 
fire-marine and marine insurance com- 
panies doing business in New York 
were possesseu of $679,659,784 of admit- 
ted assets, not including assets held 
abroad nor the premium notes of mu- 
tual companies, an increase of $51,517,- 
662 as compared with the financial re- 
turns of the companies for 191i The 
liabilities other than capital were 
$363,019,144, an increase of $25,634,468 
over those of the preceding year. The 
total income was $381,724,687 and dis- 
bursements 14,258,738, an increase as 
compared with 1911 of $27,477,820 in 
income and $25,944,41: in disburse- 
ments. Th premiums written in- 
creased $26,500,000, The losses paid 
how an increase over the previous 
year of about $7,000,000; the unpaid 
losses being mewhat In exc of 
those outstanJing on December 31, 
1911. The total insurance in force at 
the end of 1912 was slightly more than 
$52.2374,000,000, an increase over the 
previous year of about $4,300,000,000, 
‘’‘_he underwriting gain, as shown by the 
underwriting and investment xhibit 
filed, was about $19,000,000, while th 
total net gain in urplus from all 
sources Was 312,378,22 i. decrea rom 
1911 of nearly $3,000,000. Twenty-o! 
more compani reported in 1812 than 
in 1911. 
The fire companit wrote in th 
State of New York during 1912 $0,550, 
715,118 of insurance, an increase of 
more than $28),500,000 cver the amount 
written in 191! rhe excess of fire pre 
miums receive over fire losses incur 
red and imated expen f Ne\ 
York State business for the year wa 

961,000 rhe fire premiums received 
increased $2,600,000, while the incurred 
losses decreased about $1,000,000 rh 
marine and inland risks written in th 
State during 1912 by fire and fire-ma 
rine compani how an increase ¢ 
nearly $629,000,000 

The fire loss in the United State 
and Canada 1912 ji tated as bei 
about $225,000,000, whi or 1911 it wa 
$254,000,000, tbe average for the pa 

e years beit ightly over $227,000, 
t" A ‘ 

it would seem that while the business 
of 1912 produced more satisfaciory re 
ults from an underwriting standpoint 
that that of the preceding year, the low- 
er-values of tne securities ownec by the 
companies, however, fully offset the in- 
creased trade profit of the business when 





the aggregate gain in surplus is consid- 
ered. 

In looking over the fire situation, th 
prime factors 10 be taken into account 
are, of cours hose of prevention and 
cefense and would appear that with 

en a partial elimination of arson in- 
surance, so-cailed, if that result can be 
accomplished, with stricter building 
laws rigidly enforced and with the 
means of fire defense in all communi 
ties brought up to the most efficient 
tandard possible, the annual h-heap 
of the country should be reduced to 
much smaller dimension within a 
reasonable tinve Certainly it is self- 
evident that any measures that will re- 
sult in materially reducing the physical 
and moral hazards of the fire insurance 
business must operate toward lower pre- 
mium rates. 

A large percentage of the national 
fire loss is due to gross carelessness and 
negligence and if it were possible to 


punish by iaw all such proven offenders, 
as ig done in some European States, it 





THE EASTERN UNDERWRITER 





May 8, 1913. 





would be of great benefit, not only as a 
matter of example to others but in its 
ultimate results as a money-saver to 
the community at large. 

Another matter that deserves 
than passing attention is the lesson 
taught by the conflagrations of the 
past which shows that a recurrence of 
similar conditions is liable to be met 
at any time and in the naturai course 
of events is sure to be presented some- 


more 


time. It therefore stands the compa- 
nies in hand to so conserve their re- 


sources by careful writing and economy 
of administration that when the call 
comes (as it surely will) they may be in 
a position to successfully withstand 
the financial strain that will be neces- 
sarily placed upon them 
PROBABLE TEN PER CENT. LOSS. 
Fire in Babbitt's Soap Works Likely to 
Cost Companies 
$120,000. 





It is roughly figured that the damage 


caused by the fire that destroyed the 
rough stock storage warehouse of the 
Babbitt soap works, near Jersey City, 


to $120,000, 


some days ago, will be close 
or about ten per cent. of the insur- 
ance carried upon the entire plant. 
Weed and Kennedy, of New York 
city, are the brokers of the line. The 
Babbitt works are of brick construction, 
well arranged and but one story in 
height. They are protected with water 
mains of ample size, and numerous 
hydrants. The employes fire brigade 
is efficiently organized and equipped. 
Generally speaking the plant is regard- 


ed as a desirable one of its class, and 
liscriminating insurance companies 
have not hesitated to write liberal lines 
ipon it. 


Licensed in Wisconsin. 
Wisconsin is the latest State to which 
has sured by the Urbaine 
of Paris 


entry been 


Fire 


KENTUCKY BOARD GIVES NOTICE. 


Fixes Amount Permitted Companies to 
Charge Additional in Cities Now 
Classified. 


The State rates promulgated by the 
Kentucky State Rating Board are now 
in effect. In a communication sent 
to all the fire, tornado and lightning in- 
surance companies doing business in 
Kentucky, the board announccs that 
having waited thirty days after fixing 
the rates iast month and receiving no 
protest, it now declares the rates finally 
adopted. 

The rates are those promulgated as 
a result of a compromise of the suits 
in the State and Federal courts to en- 
join the previous action of the board. 
They affect country property and dwel- 
lings in the cit‘es. The board declared 
they will effect a reduction of 17 per 
cent. on premiums in the cities and 20 
per cent. in the country. They amount 
approximately to a cut of 5 cents on all 
fire rates for city dwellings. 

The State Insurance Board kas pre- 
pared a form for reports of annual ex- 
perience resuits by classification, but 
the form has not yet been promulgated. 

A conference was held in Chicugo last 
week when the subject of classified re- 
ports on premiums and losses was dis- 
cussed. The companies object to mak- 
ing these reports and maintained that 
to make the reports proposed by the 
State Board would be very costly and 
furnish no basis for ascertaining cor- 
rect rates when obtained. The State 
Board wants the reports monthly. The 
figures desired are reports on gross 
premiums less cancellations and author- 
ized reinsuranze, on fire and lightning 
and tornado risks separately, and a re 
port on all losses paid, showing the 
‘ate of the fir: payment, classification 
of risk, cause of fire, direct loss paid 
and exposure loss paid on both build- 
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FIGHT FIRES AT THE START 


INSURANCE MEN 





Accepted by the Chicago Board 


PYRENE MANUFACTURING C0., 


realize the importance of 
being ready to extinguish a 
blaze at an instant’s notice. 


For their own security, 
and that of their assured, 
they must insist on a 
PRACTICAL fire extin- 
guisher—one that can be 
operated by anyone, at any 
time, without special train- 
ing. 

They must insist that the 
extinguishing compound is 
efficient on all kinds of 
incipient fires, in all kinds 
of inflammable materials. 


They should also insist on 
an extinguisher that does 
not get out of order, does 
not freeze, and is safe to use 
on electrical equipment. 


PYRENE 


meets all these requirements 


The Pyrene Fire Extin- 
guisher filled with Pyrene 
Liquid, is the most efficient 
extinguisher of incipient 
fires on the market. 





Included in the lists of 
Approved Fire Appli- 
ances issued by the 
National Board of Fire 
Underwriters. 











1358 BROADWAY 
NEW YORK CITY 











ing and contents, together with the 
total amount of insurance on building 
and contents, and the total value of 
building and contents. 

The board at a recent meeting fixed 
the amount it will permit the companies 
to charge additional in all the cities and 
towns which had been classified by th¢ 
companies under the new rates. The 
argument in fuvor of this plan is that 
rates must be based on the aggregate of 
expense and losses in the State plus a 
reasonable profit. These local taxes are 
included by the companies in thvir esti- 
mate of expenses of doing business. i} 
the cities and towns which tax com 
panies are given the same basic rates 
as other places, the amount of the tax: 
will be collected from policyholders in 
all sections of the State, whereas th 
board takes the view that it is tair for 
the policyholders in the cities where the 
tax is assessed to assume this cost and 
not distribute the burden of it all over 
the State in communities which receiy; 
no benefit from the tax. 

The increase allowed to be charged in 
no place exceeds 3 cents on the $100: 
and where the maximum is allowed the 
new rate, the !oard claims, shows a rr 
duction of 13 per cent. from the old rate 
charged by the insurance companies 

No action hygs yet been taker: in r 
gard to Louisville, as the compani: 
were not ready to submit it to th» board 
It is understood that in Louisville, al] 
told, the tax aggregates something like 
$60,000. One of the points that will be 
raised probably will be whether an a! 
lowance shall be made for the tax 
the support of the salvage corps. which 
the Court of Appeals recently held j 
an insurance institution, maintained for 
the benefit of the companies. 

In Frankfort, where each company 
charged $35 annually, the tax amounts 
to more than 5 per cent. on the annual 
business of $112,000, and the compani« 
are allowed to ald 3 cents on the $100 
to the basic rate. 

Lexington charges $25 annually up tu 
$1,000 in premiums; $50 for less than 
$2,000; $100 for more than $2,000 and 


less than $4,000; $100 for more than 
$4,000 and less than $6,000; $200 for 
more than $6,000 and less than $10,000; 
and $250 for $10,000 or over. The con 
panies are allowed to add 3 cents to 
the rate. 

In Bardstown, Franklin, Hopkin 
ville, Lebanon, Greenville, Owensboro, 


Madisonville, Mayfield, Paduczh and 
Springfield the companies are allowed 
to add 1 cent to the rate; in Augusta, 
Bowling Green and Carrollton, 2 cents, 
and in Campbellsville, Carlisle, Frank 
fort and Lexington, 3 cents. 

These allowances were made 
timating the percentage of the 
the total premiums collected ct 
places. 


by « 
tax to 
those 





INSURE MORGAN COLLECTION. 
All New York State Companies Partici- 
pate in $23,000,000 Line on Art 
Works. 





The late J. Pierpont Morgan’s art 
treasures have been insured in the sum 
of $23,000,000. All of the companies do- 
ing business in this State took their 
full quota of insurance, and the con- 
tracts in their completed form were 
presented for the final signatures. 

The insurance on the Morgan 
tures and other art objects at 
Metropolitan Museum of Art 
placed at $15,000,000. On this insur- 
ance the premium was 60 cents for 
each one hundred _ dollars, which 
brought the total up to $90,000. 


pic- 
the 
was 





Virginia Agents to Meet. 


June 26 has been fixed upon as the 
date, and at the seashore, near Norfolk. 
the place for holding the fifteenth an- 
nual convention of the Virginia Asso- 
ciation of Local Fire Insurance Agents. 
Service to the assured as well as to 
their companies and themselves, is the 
slogan of the organization. 
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AGENTS’ QUALIFICATION LAW 


s. Y. WAY URGES ITS SUPPORT. 


Local Men of Florida Urged to 
Favor Passage of Bill of That 
Character. 


While condemning severely all vicious 
legislation and regretting the growing 
tendency to rush to the lawmakers for 
the statutory regulation of all business 
ills, real or fancied, S. Y. Way, presi- 
dent of the Florida Local Underwriters 
Association, at the lately held annual 
convention of that body, urged that 
active support be given to two meas- 
ures now before the Legislature, name- 
ly, the one creating the office of State 


Fire Marshal, and the other defining 
the cualifications local insurance agents 
must possess before they be licensed 


by the State. 


Upon the general subject of legisla- 
tion President Way said: 


“An important and vital subject, re 


quiring our earnest consideration, is leg- 
islation. The biennial session of our 
Legislature will convene next month 
and from information, I judge there 
will be a number of bills introduced 
affecting insurance companies and the 


business Of insurance, The trend of 
the publie generally these days to seek 
relief of onerous conditions by legis- 
lative enactment is decidedly on the 
increase, and it is our duty as a body 
of conservative business men to lend 
our influence to those measures only 
which will conserve the interests otf 
the greatest number affected. We 
should be loath to support any meas- 
ure merely because it attacks the wel- 
fare of the companies, bearing in mind 
that the price paid by the public: for 
indemnity is, after all, merely a col- 
lection of a tax by the companies from 
the many in order that such a fund 
may be distributed to the few; but, 
on the other hand, we should espouse 


those measures which will not impose 
a hardship on the companies, but, which 
will at the same time, properly safe- 
guard the interests of the insuring 


public and regulate the imposition and 
collection of this insurance tax so that 
it may be attended as cheaply as pos- 
sible. The idea that I am trying to 
convey is, that proper and moderate 
legislation ig right and proper, but the 
enactment of radical and vicious legis- 
lation will not have a beneficial effect. 
however well intended. For instance, 
there are two measures which this as- 
sociation hag considered at previous 
sessions and approved of, which should 
receive our intelligent and vigorous 
support, viz.:—A Fire Marshal law, 
which would provide for a proper in- 
vestigation of all fire losses, which 
cannot be reasonably and satisfactorily 
accounted for, and the prosecution of 
those who are suspected of crime and 
arson. The other measure, is an 
Agents’ Qualification law, which would 
establish a defined standard of intelli- 
gence and training before the appoint- 
ment of agents by the companies. I 
think, fellow agents, that if we would 
at once commence a campaign, and 
seek to have these measures placed on 
our statute books, and should meet 
with suecess that we will have accom- 
plished much, both measures having 
a reducing effect on the fige waste of 
the State, and consequently having a 
decreased effect on the cost of insur- 
ance.” 





Questions Raised by Failure of Re- 
Insuring Company. 


The attorneys for the Illinois Insur- 
ance Department have advised it that 
the American National Fire of Rock 
Island is liable for losses or return pre- 
miums under its policies reinsured by 
the American Union Fire of Philadel- 
phia, if the insured still holds the 
American National policy and had not 
recognized the reinsurance by any act 
on his part. 

An interesting point in connection 


with the liability under reinsurance 
policies says Kought Notes, arises in 
this connection. The American Na- 
tional had reinsurance contracts with 
other fire insvrance companies. Ques- 
tion is raised as to what the effect 
would be where a company had rein- 
sured a number of its policies in the 
American National anil had accepted an 
indorsement from the American Union 
on one of these policies. Would this | 
company then be held to have recog- 





nized the reinsurance for all its other | 
policies, or only for the one on which 
the indorsement was accepted? 





| 
| 
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SUES COMPANIES FOR SLANDER. | 
American Confectionery Co. of Nash- 
ville, After Securing Verdict, 
Asks $50,000 Damages. 

The North British Mercantile, Globe 
Underwriters’ Agency, Dixie Fire, In 
ternational Fire and the Stuyvesant Fire 
are named as defendants in a suit filed 
in the Circuit Court at Nashville, 
Tenn., by R. H. Harris, manager of the 
American Contectionery Co., of Nash- 
ville, whose plant, which was insured 


in these companies, was totally de- 
stroyed on the night of July 4, 1910. 
The bill, in which Harris asks for 


judgment for $50,000 against the de- 
fendant companies, recites that when 
the companies resisted payment of the 
loss on the ground that the fire was 
of incendiary origin, his reputation 
was damaged. 

A short time ago the Supreme Court 
of Tennessee cecided in favor of the 
American Confectionery Co. a suit to 
recover the amount of these policies 
which had beer fought out in the low- 
er courts of the State. The compa- 
nies sought to show that the fire was 
of incendiary origin, and that the 
sprinkler system on the night of the 
fire had been plugged and otherwise 
intentionally disabled. Judgment cov- 
ering the policies, penalties, attorneys’ 
fees, ete., amounting to $70,000, was 
awarded to tre American Confection- 
ery Company. There is also pending 
in the Federal Court a suit against the 
same five companies for $100,080 puni- 
tive damages occasioned by the delay 
in adjusting the loss. 





Charged with Defrauding Companies. 


Frederick W. Owen of Main avenue, 
Passaic, an insurance agent; Michael 
Grasso of Second street, Passaic, a fire 
insurance broker, and Marie Astorino 
of Garfield, N. J., are held in Hacken- 
sack, N. J., on indictments charging 
them with conspiring to defraud the 
New Hampshire Fire and the Citizens’ 
Fire of Baltimore. The husband of the 
woman Astorino was arrested charged 
with arson and is now serving a term 
in the State prison. 

The agent Owen is said to have 
operated extensively in Passaic, Lodi 
and Garfield. 





Sues Water Co. for Fire Loss. 


Judge Carter has granted the petition 
of the “News and Observer” of Raleigh, 
N. C., to be allowed to bring suit 
against the Wake Water Company for 
damages for fire loss, alleged to be due 
to the failure of the water company 
to furnish water adequately for fight- 
ing the fire that destroyed the plant. 
The plant of the water company is 
now being appraised for fixing the price 
the city shall pay for it. The damages 
to the newspaper, if any be allowed, 
will come out: of the purchase money 
paid by the city to the water company. 





Look Over Albany, Ga. 


state of affairs from 
standpoint was found 
at Albany, Ga., recently inspected by 
the Albany Fire Prevention Society. 
Of the 222 properties overhauled, only 
28 were found to have serious defects, 
and these it is expected will be shortly 
corrected. 
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Capital Stock - 
Liabilities - - 
Net Surplus - 

Total Assets 


P. L. HOADLEY, President 
Cc. E. SHELDON, Vice-President 





FIRE, TORNADO & AUTOMOBILE INSURANCE 


American of Newark 
> Chartered in 1846 
Special Reserve Sunil y 


$1,000,000.00 
5,431,072.05 
300,000.00 
3,135,102.52 
$9,866,174.57 
C. W. BAILEY, Secretary 
F. HOADLEY, Assistant Secretary 


























DISCRIMINATION I$ ALLEGED 


IN CONNECTION WITH’ LOANS. 


Southern Fire Companies Address the 
Life Officers Upon the Subject 
of Indemnity. 








Maintaining that the life insurance 
companies operating in Georgia dis- 
criminated against the home fire offices 
when considering the question of fire 
indemnity in connection with invest- 
ment loans, the Association of Southern 


Fire Insurance Companies at a recent 
gathering decided to address the sub 
joined letter to the life men: 

“At a recent meeting of the Execu- 


tive Committee of the Association of 
Southern Fire Insurance Companies 
held in this city, the fact was brought 
out that several of the large life insur- 
ance companies who do business in the 
South have published a list of fire in- 
surance companies whose policies they 
were willing to accept in connection 
with loans. In some of these lists the 
Southern fire insurance companies are 
discriminated against, and it is to this 
matter that we wish to draw your at- 
tention. A resolution was drawn at 
this meeting directing the secretary of 
the Association to write a letter to each 
of the various companies operating 
throughout the South, asking them 
to state their position on the question 
of accepting the policies of the South- 
ern fire insurance companies, and that 
their replies be transmitted to the pub- 
licity committee of the Association for 
distribution among the _ stockholders 
and officers of the various companies. 

“The officers of the Southern com- 
panies do not feel that the large life 
companies would discriminate against 
them in the manner indicated above, 
as many of the officers and stockhold- 
ers of these companies are securing 
both loans and policies of insurance 
from these life companies. 

“The Association of Southern Fire 
Insurance Companies was organized in 
1910 by several of the leading com- 
panies of this section, its object being 
to promote and encourage wise build- 
ing and tax laws and the reduction of 


fire waste, and other matters of vital 
interest to its members. 
“The new Georgia law, which was 


enacted in August, 1912, is conceded to 
be the best insurance law that has been 
put on the statute books of any State 
in many years. This law was passed 
at the instance of the Southern com- 
panies, and actively championed by 
them. It is of decided benefit to your 
company. The Association fought and 
helped to defeat the 75 per cent. com- 
pulsory investment law, which came up 
at the last sesson of the Georgia 
legislature, 

“You will note from the list of com- 
panies attached hereto, which compose 
the Association of Southern Fire In- 
surance Companies, that some of them 
were organized more than half a cen- 
tury ago, while others have been or- 
ganized in more recent years. They 
are all well-managed institutions, how- 
ever, and deserve the support of as- 
sureds from all sections. 

“Please let us have reply stating the 
position of your company on _ this 
question.” 


JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS, 








GERMANIA 


FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 


Statement, January 1, 1913 


Cash Capital..... $1,000,000.00 
a 
Net Surplus 

Surplus for Policy 


7,213,762.27 
2,613,814.88 
Holders ....... 3,613,814.88 


HEAD OFFICE 


Cor. William & Cedar Streets 
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WILLIAM MORRISON - 


For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - - $1,000,000.00 
Cash Assets - - 4,985,658.00 
Cash Surplus to Policy 
Holders . - - 1,911,592.00 


The real strength of an !nsurance company is in 
2c conservatism of its management, and the man- 


agement of THE HANOVER is an absolute as 
surance of the security of its policy. 


R. EMORY WARFIELD - 


President 
Vice-Pres. & Sec'y 

Asst. Sec'y 
Gen. Agent 


OSEPH McCORD .- 


AMES W. HOWIE - ° 
HOME OFFICE: 

Hanover Bidg., 34 Pine St. 
NEW YORK 
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CAPITAL - 


WESTERN ano 
ATLANTIC FIRE 


INSURANCE CO. 


NASHVILLE, TENN. 


- - - - $200,000.00 
ET SURPLUS - - - $122,760.50 


H. H. RIMINGTON, Manager 


C. A. ROWLAND, Special Agent 
1 S. Linwood Ave. - - Crafton, Pa. 


OPERATING IN 


Pennsylvania, Obio, Marylend, Virginia, West 


Virginia, Tennessee, Kentucky, Alabama, 
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VICTORY FOR LOGAL AGENTS 


Charge of Conspiracy in Fixing Rates 
Not Sustained—Prosecution 
to Appeal. 

In criminal court at Cleveland, Ohio, 
on Saturday, Common Pleas Judge 
Willis Vickery tained demurrers 
filed by fourteen members of the Cleve- 
land Fire Exchange, attack- 
ing indictments them with 
combining to fix violation of 
the Valentine anti-tru law 

Judge Vickery sustained th 
tention of Attorneys John G 
and = (¢ A. Neff of White, 
& Can John J. Sullivan, 
Harry Craw ‘d ol 
& Dempsey and J 
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Studying Inter-Insurers Bill. 


18) before 
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inter- 
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regulation of 
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insurers and :zeciprocal underwriters, | 


is being sought by the insurance com- 
mittee to whom the measure has been | 


referred. Local agents of the State} 
alleged that the concerns should be 
laced under the same regulations as 
are the stock fire insurance companies, | 


in | 


with whom the inter-insurers are 


competition. 
| 


AGENTS SEEK REPRESENTATION. | 


Would have Voice in Working Out! 
Problems Resulting From Recent | 
New Jersey Legislation. 

The enactment of the Ramsey and 
other laws at the recently concluded 
session of the New Jersey Legislature 
has presented new problems for fire | 
underwriters, in the solution of which 
the local agents of the State would 
like to have a part. 

To that end the executive and legis- 
lative committees of the New Jersey 
Association of Fire Underwriters, at a 
recent joint gathering, decided to se- 
lect the following named as a 
mittee to represent the organization 
ny general gathering: 

Fred J. Cox (chairman), Perth 
Amboy; F. R. Reynolds, Paterson; 
William G. Naulty, Newark; D. A. 
Henderson, Camden; R. F. Randolph, 
rnardsville; Arnold Rippe, Jersey 
City; George U. Todd, Boonton; Charles 
F. Dodd, Newark; James Hyland, Jersey 
City; Roger F. Murray, Plainfield; W. 
M. Dickinson, Trenton; W. A. Faunce, 
Atlantic City 


com- 
in 


He 
ri 


, 
Be 


SOUTHERN DEPARTMENT BUSY. 


Dargan and Hopkins’ Establishing 
Agents in South for the York- 
shire Fire. 


Dargan and Hopkins, of Atlanta, re- 
appointed supervise the in- 
rests of the Yorkshire of England in 
Alab: and Florida, are 

work securing local agents 
home State, and will shortly 
representatives in the balance of 
their field. Messrs. Dargan and Hop- 
are both young men of capacity 
and proven energ) popular in the 
Southern field, with which they are 

familiar. 

The Yorkshire now entered 
States, and by virtue of the 
by Ernest Boyd, its 
manager in this country, 
d satisfactory headway. 
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CARRIED BY RAILROAD SYNDICATE. 
Spectacular Fire at Weéhawken Results 
in Estimated $30,000 Loss to 
Companies. 
most 


the 


to 
occurred 
hawken, N. J. yards of the West 
Railroad on Monday night. So 
effectively did a number of railway tugs 
nd switch train crews work, however, 
hat endangered freight to the value of 
thousands of dollars was drawn out of 
the danger zone. Three transfer 
bridges upon which $60,000 of insurance 
is carried, were damaged about 50 per 
cent. The property is covered under 
the schedule of the New York Central 
and Hudson River Railway by the Rail- 
way Syndicate; the Home Insurance 
Company writing the policy for the 
association. 


threatened 
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What 
destructive 
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JOHNSON’S ARSON BILL DEFEATED. 
Badly Beaten in New York Senate 
During Closing Hours—Provided 
for Signed Applications. 


The Walker bill, which was Fire 
Commissioner Johnson’s so-called anti- 
arson measure providing for signed ap- 
plications for fire insurance and phys- 
ical of each risk by the 
company, was badly beaten in the 
Senate on Saturday during the closing 
The vote was 9 


inspection 


hours of the session. 
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Insurance Company, Ltd. 


THE YORKSHIRE °° or ome. enecane 


Established 1824 
The “YORKSHIRE” is the Oldest and Strongest of the English Fire Companies not her: 
tofore represented in the United States 

FRANK & DuBOIS, U.S. Managers ERNEST B. BOYD, Underwriting Manage; 

0. E. LANE, Superintendent of Agencies, 80 Maiden Lane, New York 

New York Life Insurance & Trust Co., U. 8S. Trustee, 52 Wall Street 
PACIFIC COAST DEPARTMENT, McClure Kelly, Manager, San Francisco, Cal. 

NORTH & SOUTH CAROLINA DEPARTMENT, Harry R. Bush, Manager, Greensboro, N, C. 
SOUTHEASTERN DEPARTMENT, Dargan & Hopkius, Managers, Atlanta, Ga 








Calumet Insurance Company 
CHICAGO 











T. A. DUFFEY 


INSURANCE 


84 WILLIAM STREET $3 $3 NEW YORK 


Lines BOUND and WRITTEN in Excellent Companies 
throughout United States, Canada, Mexico and Cuba 
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HUMBOLDT FIRE INSURANCE CO., Pittsburgh, Pa. 
TEUTONIA FIRE INSURANCE CO., Pittsburgh, Pa. 
NEW YORK STATE DEPARTMENT 


PERCY B. DUTTON, Manager, Rochester, N. Y. 











Authorized Capital $500,000 


Brtroit National Hire 
Susuranuce Cn. 


DETROIT, MICHIGAN 


A Company to be built gradually and along the indicated 
lines of permanence 


AGENCY CONNECTIONS SOLICITED 








ord-Deutsche 


INSURANCE COMPANY 
OF HAMBURG, GERMANY 
ESTABLISHED 1857 


STATEMENT JANUARY I, 1913 
OS oi 5 coendadebeka enue ee saanees cocccces $882,862.76 
Liabilities ....cccccces ose se be6eesevowees ‘ 362,931.19 
Surplus ..... Cis BED ERLE Ed Kole hee cecscsecs CURCCLET 


UNITED STATES BRANCH 
123 WILLIAM ST., NEW YORK 
J. H. LENEWAN, United States Manager 


Agents Wanted in Principal Cities and Towns 
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WOOD BROTHERS 


(GEORGE E. WOOD) 
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100 WILLIAM STREET 
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| AMONG THE SPECIALS 











BROOKLYN AGENT’S PLEA. 


Urge Patronage of Local Offices Instead 
of Agencies Across the 
Bridge. 
Local agents composing the Under- 
writers Society of Brooklyn have united 











in a plea to the property owners of the 
Borough for patronage in the placing 
of home business, instead of having it 
written in the Borough of Manhattan. 
The Brooklyn men claim that close to 
$3,500,000 of premiums on business in 
their territory, is sent across the river 
each year, and they urge that the 
amount be given to the local offices. 

Chas. W. Orr, formerly special agent 
of the Commcawealth Insurance Com- 
pany of New York, has been appointed 
special agent of the People’s National 
Fire Insurance Company and United 
Firemen’s Insurance Company for the 
St of Penuasylvania. 

J. M. Norris will hereafter have 
charge of Ohio for the Security of New 
Haven, with headquarters at Columbus. 


Mr. Norris Was assistant to State Agent 
W. E. Jones, who resigned recently. 
He will have as assistant, E. J. Weiss, 
who covered Tennessee. 

<1 M, Bleuit, special agent for the 
of New 


Security Haven, in western 
Pennsylvania, will also cover West 
Virginia, from his Pittsburgh head- 
qui ters. 


Perdue Johnson has been ay- 
pointed State agent for the Security of 
Ne Haven, in Kentucky and Tennes- 
see, With headquarters at Louisville. 
Mr. Johnson formerly had supervision 
over these States at the home office. 


Joseph W. James who has been con- 
d with the adjusting bureau of D. 
A. Johnson & Co. at Omaha, has been 
appointed special agent for the Fidelity 
Underwriters in lowa and Nebraska, 


necte 


J. Edgar Lyons, formerly secretary of 
Western Reserve of Cleveland, be- 
comes special agent for the Continental 
northwestern Ohio with headquar- 





at Toledo. He formerly was with 
the St. Louis Fire and the A. D. Baker 
& Co. general agency. 

Charles Fitzpatrick has been ap- 
pointed special agent of the St. Paul 
Fire & Marine for northern Nebraska 
with headquarters at Omaha. He was 


formerly with the local agency of Griffin 
& MeGovern at Rochester, Minn. 


Jay F. Price, formerly special agent 
in Missouri for the Continental, has 


been appointed in a similar capacity 
for the National Union, covering Mont- 


ina, Idaho and eastern Washington. 





R. H. Sherman, special agent for the 
Home of New York, is handling the 
company’s new line, hail business in 
Kansas and Oklahoma. The Home will 
‘rite hail insurance throughout the 
West and Northwest. 

Special agents in the flooded zone 
having their hands full making in 
ctions. 


After June 1, the Sprinsfield Fire & 
Marine will write tobacco hail insur- 
ce in Kentucky and Tennessee. 

West Virginia has been added to the 
rritory supervised by Fred. M. Bleuit, 

Pittsburgh, special agent in West 
Virginia for the Security of New Haven. 


f 
( 


Moore, Case, Lyman & Hubbard, of 





Chicago, are placing the line of the 
Minneapolis, St. Paul & Sault Ste 





Marie Railway and also the Wisconsin 
Central Railway. 









FAVOR A VIGOROUS STAND. 








Committee of Seven Soon to Report 
Upon Conditions in Suburban Fire 
Ins. Exchange Territory. 

Within a week it is expected the 
Committee of Seven of the Suburban 
Fire Insurance Exchange will have 
completed its labors and be ready to 
report its findings and recommenda- 
tions. Rumor credits the committee 
with the purpose of strongly advocating 
adherence to tariffs, and the adoption 
of drastic measures for violation of 
commission regulations. 

The special committee now consists 
of: Fred Day, Royal; Joseph McCord, 
Hanover; H. A. Smith, National; Col. 
A. H, Wray, Commercial Union; James 
A. Swinnerton, Continental; E. J. Sloan, 
Aetna, and Dan Prentice of the Penn- 
sylvania Fire. 








AWAIT RESULT OF SUIT. 


(Continued from page 1.) 
or those confining their business to 


special lines. 
It has been figured that all the com- 


panies quoted, even including those 
which are known not to be writing, 


and excepting the Missouri companies, 
which never intended to suspend en- 
tirely because of their charter obliga- 
tions, write less than 5 per cent. of 
the Missouri premiums. Most of these 
are not available for the needs of 
ordinary business, but restrict them- 
selves to sprinklered risks or special 
lines. 

It 
panies, cannot 


com- 
their 


is said further that these 
do business in 
ordinary way without violating the 
stringent provisions of the Orr law, 
provided the provisions are enforced 
against them by the officials. It is not 
presumed they will be, since the State 
authorities are granting every possible 
concession to the mutuals and inter- 
insurance concerns which can be in- 
duced to enter in order to be able to 
use them against the stock companies. 

It is known, too, that a number of 
these concerns are taking advantage 
of the necessities of the State and are 
exacting much higher premiums than 
those formerly in force. 

Not one of the Western Union and 
Western Insurance Bureau companies 
which decided to stop writing on April 
30 failed to do so. The Standard of 
Connecticut, a new company, writing 
$14,272 in Missouri premiums last year, 
did not attend the Union meeting and 
did not sign the resolutions. Several 
bureau companies in the list given out 
by Supt. Revelle wired to-day that they 
were not accepting any business from 
Missouri. 

The fire insurance companies call at- 
tention to the fact that in suspending 
business in Missouri they were seeking 


to protect their own interests as 
against a law which they regarded as 
impossible, rather than to inconven- 


ience the people of Missouri or shut off 
the insurance supply entirely. They 
never expected that all the nonaffliated 
and mutual companies would stop writ- 


ing, but of 175 companies belonging to | 


the Union and the Bureau only two! 
outside of the Missouri companies, 
whose charters compel them to con- 


tinue, are still writing business. 

The companies declare also that the 
fact that they permitted the writing of 
business taking effect up to May 15, so 
that practically all current needs have 
been provided for, is proof that they 
were not seeking to hamper the busi- 
ness interests of Missouri, but merely 
to safeguard themselves against the 
Orr law. 

The Teutonia of New Orleans, quoted 
as continuing, wired to-day to U. S. 
Collins, its special agent in Chicago, 
that it had notified its 
month to stop writing on April 30, and 
would accept no business. The Insur- 
ance Company of the State of Pennsy:- 


agents last | 


vania has closed for good the majority | 
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of its Missouri agencies, because of un- 
satisfactory conditions, and has 
pended all the others. The Buffalo-Ger- 
man and the Buffalo Commercial, also 
listed as writing, signed the 
sion resolutions at Pittsburgh 
living up to them. 

The attorney general also will ask 
United States Senator James A.“Reed, 
of Missouri to push his proposition for 
a congressional investigation of the 
fire insurance union companies’ war on 
Missouri. 


sus- 


suspen- 
and are 


Mr. Barker declared the suspension 
of the Orr anti-trust insurance act by 
referendum, as contemplated by the 
conference committee appointed at a 
recent St. Louis Merchants’ Exchange 
committee meeting, would in no way 
affect the existing anti-trust statute 
which applies to insurance as well as 


other lines of business. 


The recent Orr law, which repealed 


the Oliver rate law he said, restored 
the old anti-trust law and specifically 
made the insurance companies amen- 
able to the _ section under’ which 
seventy-two of them were fined by 
Former Attorney General E. C. Crow 
The punishment provided is a 
penitentiary term not exceeding five 
years and a fine ranging from $500 to 


£5,000, or both. 


MAKES NOTEWORTHY CAPTURE. 





Fred S. James & Company Secure 
Charles W. Sparks as Metropolitan 
Manager. 

An event of decided interest to the 
local fraternity is the capture by Fred 
S. James and Company of Charles W 
Sparks, now and for ten years past 
local secretary of the London Assi 
ance Corporation. Mr. Sparks will tak 
charge of James & Company's Metro 

politan Department 

For over twenty years Mr. Sparks has 
been connected with the United States 
branch of the London Assurance, ser 
ing as its local secretary since 04 
He knows the field, and the men in 
it, being very well liked by the latter 
The accession of Mr. Sparks will add 


strength to the already powerful 
agency. 


15 


MISSOURI STARTS NEW COMPANY. 


Joseph Concern Authorized with 
Reports of Others at St. Louis 
and Kansas City. 


St. 


The first new fire insurance com- 
pany to start up in Missouri since the 
outside companies ceased writing busi 
ness in that State is an unnamed con- 
cern at St. Joseph Superintendent of 
Insurance Revelle has authorized a 
company there to sell stock and per- 
fect its organization It proposes to 
have a capital of $400,000 

Each $100 worth of stock in the St 
Joseph concern will be sold for $250 
and, if all the shares are sold, this will 

$ 0 with which 
Of this ‘amount be- 
| $600,00 will go into 





Jersey Underwriters for Pacific Coast. 


As 1 neral agents for the Pacific 
Coast the Jersey Fi Underwriters of 
he American Insurance Company of 


Newark, has pointed The Chapman 


and Nauman Company of San Francisco 





*The Leading Fire Insurance C Mm pany 
of America” 





CASH CAPITAL, $5,000,000.00 


WM. B. CLARK, President 
Vice-Presidents, 
HENRY E. KEES A. N. WILLIAMS 
5 tary, 
E. J. SLOAN 
Assistant Secretaries 
} ALLEN GUY E. BEARDSLEY 
RALPH B. IVES 
W. F. WHITTI LSEY. Jx.. Marine Se 











Caledonian Insura 


CHAS. H. POST, U. 5. Mgr. 
NEW YORK 


nce Co. of Scotland 


FOUNDED 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 


R. C. CHRISTOPHER, Asst. U. S. Mgr. 
CITY OFFICE 


Golden Hill Building, 59 John Street, New York 








General Agents 


REPRESENTING 
MICHIGAN COMMERCIAL INSURANCE CoO. 
CALIFORNIA INSURANCE CO. 
VIRGINIA FIRE & MARINE INSURANCE CoO. 
MILLERS NATIONAL INSURANCE COMPANY. 
OHIO FARMERS INSURANCE CoO. 


LOGUE BROTHERS & CoO. 
307 FOURTH AVE., PITTSBURGH, PA. 


for Pennsylvania 
rit 








R. W. ALEXANDER, Pres. 


$ 
-_ 


Cash Capital $545,000.00 





BALTIMORE, 





INSURANCE; COMPANY, 


MD. 
Surplus to Policyholders $620,081.16 


FOR AGENCIES IN NEW YORK, NEW JERSEY and PENNSYLVANIA, 
Apply to HARRY W. BIRCHARD, Special Agent, ELMIRA. N. Y., or HOME OFFICE 
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ARRANGES FOR Blé MRETING 


HAS LONG AND VAR VARIED PROGRAM. 





National Fire Protection Association 
Will Hold Three Days’ Sessions in 
Metropolitan Life Building. 


What is expected to be one of the 
most important and interesting gather- 
ings ever held by the National Fire 
Protection Association is the seven- 
teenth annual meeting that will take 
place May 13 to 15 in the Metropolitan 
Life building. The program in full 


follows: 
TUESDAY. 

President's address. 

Report of the executive committee. 

Resolutions. 

Reports of 
urer. 

Amendments to 
tion—Committee report, 
chairman. 


the secretary and treas- 


associa- 
Goddard, 


articles of 
Cc. M. 


Appointment of the nominating com- 
mittee. 
Canadian commiitee report, John B 


Laidlaw,.chairman, f: 

State Fire Prevention Association— 
Committee report, Frank M. Drake, 
chairman; twenty-five associations rep- 


resented. 
Automatic sprinklers, committee re- 
port, E. P. Boone, chairman. 
Standards, W. C. Robinson, chair- 
man. 


AFTERNOON SESSION. 


P ee 
Address by Miss Frances Perkins, 
executive secretary of the Committee | 
on Safety of New York city. 
Address by David Knickerbocker 
Boyd, chairman Committee on Public 
Information, American Institute of | 
Architects; subject, “Co-operation if 
Public a - INCORPORATED 1833 
Forest, Brush and Grass Fires Com 
nittee report, Percy Robertson, chair-| aed Office: Toronto, Canada 
man. 
Mine Fires Committee report, H. M.| UNITED STATES BRANCH 
Wilson, chairman, United States Bureau aes ee 
of Mines, Pittsburgh. re (iia 
Uniform Test Specifications for De-| Assets...... eee f 
termining Flash Point of Oils Commit Surplus in U. 701,543 82 
ene. ae ee ee ee” | HON. GEO. A. COX, President 
man. NORE IONS ESCO 
Field Practice Committee report, C. | W. R. BROCK, Vice-President 
H. Patton, chairman. W. B. MEIKLE, Gen, Manager 
WEDNESDAY | 
Fire Protection Coverings for Window | -—— 
ind Door Openings Committee PORES. | TWO HUNDRED AND THIRD YEAR 
W. C. Robinson, chairman 
Fireproof Construction - (including ~ UN 
concrete and reinforced concrete) Com- INSURANCE OFFICE 
nittee re Ira H. Woolson, chair OF LONDON 
nan ; : FOUNDED 1710 
Blower Systems for Heating, Vent- 


Conveying Commit 


chairman. 


and stock 


tee report, A. Blauvelt, 


Safes and Vaults Committee report, 
H. W. Forster, chairman. 

Explosives and Combustibles Com 
nittee report, Charles A. Hexamer. 
chairman 

Gravity Tar ks Committe report, 
Gorham Dana hairman 


Laws and Ordinances Committee 





re- | 
| 
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port, Charles H. Lum, chairman. 


THURSDAY. 

Signaling Systems Committee report, 
Ralph Sweetland, chairman. 

A, Electoral Committee report, ‘F. 

. Cabot, chairman. 

 unceliine Equipments for Electric 
Fire Pumps Committee report, Dana 
Pierce, chairman. 

Automobile Fire Apparatus Commit- 
tee report, George W. Booth, chairman. 

Fire Pumps Committee report, H. O. 
Lacount, chairman. 

Hose for Gasolene and Other Hazard- 


ous Fluids Committee report, A. H. 
Nuckolls, chairman. 

Private Fire Supplies from Public 
Mains Committee report, E. V. French, 


chairman. 

Hydrants and Valves Committee re- 
port, H. O. Lacount, chairman. 

Standard Hose Couplings and Hy- 
drant Fittings for Public Fire Service 
Committee report, F. M. Griswold, 
chairman. 

Manufacturing 
Hazards Committee 
Richards, chairman. 

Reports of delegates 
of other bodies. 

New business. 

Report of Nominating Committee and 
election of officers. 


Special 
Benjamin 


Risks and 
report, 


to conventions 





The British Underwriters of the 
Scottish Union and National Insurance 
Company has appointed Ansley and 
Johnson its Atlanta, Ga., agents. 

















United States Branch: 
54 PINE STREET, NEW YORK 
Western Department: 
171 La Salic Street, Chicago 
Pacific Department: 
SANSOME AND SACRAMENTO STREETS 
San Francisco, Cal. 


Agents Wanted at Unrepresented Points 














D. E. MANASCO 
President 


68 WILLIAM STREET 





SOUTHERN STATES 
FIRE INSURANCE CO. 
BIRMINGHAM, ALA. 





JAMES W. DURBROW, General Agent 
For NEW JERSEY & PENNSYLVANIA 


SUMTER COGSWELL 
Vice-Pres. and Manager 


NEW YORK, N. Y. 

















“GRINNELL AUTOMATIC SPRINKLERS 


STEAM AND HOT WATER HEATING AND POWER PIPING 


Offices - . 


Executive 


| 
| 
| 
| GENERAL 


FIRE EXTINGUISHER COMPANY 


R. I. 


PROVIDENCE, 











CASUALTY AND 


SURETY HAPPENINGS 





SUIT ON FAILURE 10 SBITLE 


IMPORTANT LIABILITY DECISION 


Employers’ Liability May Have to Re- 
Imburse Employer for Verdict 
in Excess of Policy. 


A recent decision by the New York 
Supreme Court, involving the liability 
of a company for an amount in excess 
of the face of the policy where settle- 
ment was delayed, touches upon a point 
that has not heretofore come before the 
New York courts and one that is re- 
garded as being of great importance. 
Last week the Supreme Court in Brook- 
lyn, Justice Kapper presiding, gave a 
verdict of $14.528.35 to the Automatic 
Sprinkler Co. of America and against 
the Employers Liability Assurance Cor- 
poration, being the difference between 
the amount of an employer’s liability 
policy which the Sprinkler Company 
had taken out with the Employers’ Lia- 
bility and the sum of a verdict which 
an employe of the Sprinkler Company 
secured against it growing out of an ac- 
cident. 

John H. O'Neil, an employe of the 
; Automatic Sprinkler Co. of America, 
| was injured four years ago while work- 
link in the’ Hush Terminal Building, 
| Brooklyn, and according to the records 
|in the case, he was willing to seitle for 
$500. Under the usual terms of, the in- 
| suring contract, the employer gave the 
| liability company the exclusive right 
| to adjust all claims for damages made 
| by employes. It appeared that the em- 
| Dloyes offer to settle was refused, but 
| that the Emptoyers’ Liability reopened 
| on subsequent occasions and that each 
| time the employe raised the sum he 
was willing to accept in settlement, 
| from $500 to $1,000 and finally to $4,- 
000. 

The limit under the policy was $5,- 
| 900 for a single case. The injured em- 
| ploye brought suit and in 1910 before 
| Justice, a jury brought in a verdict for 
| $17,500, in favor of O'Neil, the employe. 
The Automatic Sprinkler Co. then 
brought suit against the Employers’ 
Liability Assurance Cornoration for the 
difference between the amount of the 
policy, $5,000 and the amount of the 
verdict, $17,500, that is, $12,500. This 
latest decision by the State Supreme 
Court awards the amount sued for with 
interest, making the total award $14, 





NOW WRITES AUTO COLLISION. 
Fidelity & Casualty Co. Adds New 
Line to Facilitate Writing of Full 
Coverage. 


The Fidelity & Casualty Co. of New 
York has added automobile collision 
to its other lines to give its represen- 
tatives every facility in supplying to 
their patrons full coverage. In its an- 
nouncement the compary says: 

Beginning with the first day of May, 
1913, or as soon thereafter as practi- 
cable, the Company intends to provide 
coverage for private:automobiles (not 
for commercial cars) against loss or 
damage to the automobile including 
its operating equipment while attached 
to the car. 


Hithereto we have not written this 
class of insurance. 
The Company decided to enter the 


field in order that its representatives 
may be placed upon an equality with 
those of other “ompanies writing auto- 
mobile insurance. This extension will 
enable our fieid men to solicit private 
automobiles for liability cover, for 
property damage (i.e., damage inflicted) 


and for collisicn insurance (i.e, dam- 
age sustained). The form of endorse- 
ment for this cover is, practically, 





standard with all liability companies 
--the phraseology differing somewhat, 
but all of the companies agreeing as to 
the extent of the cover furnished. 

The addition of this line shuuld re. 
sult in a large increase in volume of 
private automobile risks. 





DEFINES HIS POSITION. 





W. Brosmith Telis Why He Resigned 
Presidency of International Associa- 
tion of Casuaity Underwriters. 





In an authorized statement William 
Brosmith sets forth his reason for re- 
signing the presidency of the Inter- 
national Association of Casualty and 
Surety Underwriters. His statement is 
as follows: 

“It is true that I have resigned as 
president of the International Associa- 
tion of Casualty and Surety Under- 
writers, but if there are any radical 
changes in the organization of that as- 
sociation imminent I have yet to be 
advised. No reason has been called to 
my attention which would make any 
changes of the kind necessary or prob- 
able. I doubt if anyone will consider 
the propriety of abandoning the Inier- 
national to the control of companies 
doing only an industrial business, but 
if such an action should be taken it is 
hardly likely that another organization 
would be promoted at this time. 

“My resignation was due to the 
action of the executive committee in 
authorizing the omission of the paper 
read at the second annual convention 
at Old Point Comfort by Mr. F. Spencer 


Baldwin of Boston, Mass. Through 
friends in Boston I induced Mr. Bald- 
win to prepare his paper and attend 
our convention. In common with 
others I disagreed with some of the 
positions taken by Mr. Baldwin and 


with some of the views expressed in 
his paper, but the International as 
sumes no responsibility for the views 
contained in a paper or address 
whether delivered by a guest or a duly 
accredited delegate, and the manage- 
ment should be broad enough to pre- 
sent in the printed proceedings all of 
the papers and addresses delivered at 
the conventions. 

“As I have said on a number of oc- 
casions, the International Association 
of Casualty and Surety Underwriters 
can care for the common interests of 
all of the kinds or classes of insurance 
represented in its membership better 
than any other existing organization, 
and can through its sections look after 
the special interests of the different 
forms of casualty and surety insurance 
represented therein. If the companies 
will make proper use of the organiza 
tion and its facilities for co-operation 
and educational work, the International 
will serve a very useful purpose and 
prove an important factor in insurance 
education. This entirely apart from 
the value of the organization as a 
means for establishing better relations 
between the companies.’ 

American Indemnity of Galveston. 

Without incurring any organization 
expenses, the American Indemnity Co 
of Galveston, Texas, has complete! 
organization and is duly licensed to 
transact business. The company will 
write a general casuiwity and bonding 
business. 

The following officers have been 
glected: President, Sealy Hutchings; 
vice-president, C. H. Moore, L. A. 
Adoue; vice-president and _ secretary 
George Sealy; vice-president and treas 
urer, H. O. Stein. 

The value of a boy’s finger was placed 
at $1,800 by a Pittsburgh, Pa., jury a 
short time ago in the action of Joseph 
Wesctosky and his father Isaac Wesc- 
tosky against the Pittsburgh Railways 
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COMPENSATION LAW PASSED 


EMPLOYER HAS FOUR OPTIONS. 


State Fund, Stock or Mutual Insurance 
or Self-Indemnity Provided 
for in Measure. 


The New York Legislature passed 
the orkmen’s compensation bill that 
was finally reported favorably out of 
committee. The act becomes effective 
September 1, 1913, and provides that 
the employer shall affirm which of four 
separate methods of compensation he 
elects to adopt. The four methods are: 

By a State insurance fund to which 
he contributes; by insurance in stock 
casualty companies; by insurance in 
mutual employers’ liability companies, 
or by assuming the liability after giving 
satisfactory evidence to the insurance 
department that he is financially able 
to meet such liability. 


of the important provisions of 


the t follow: 

Sec. 377. Liability of employer who 
accepts article: Every employer shall 
pa ompensation to an employe who 
receives accidental personal injuries 
arising out of and in the course of his 
en yment and to the dependents of 
any employe whose death is caused by 
suc injury, according to the schedule 
contained in this article if before any 
sl injury occurs, the employer shall 
ha duly elected as provided in this 
ul e to pay such compensation to 
suc employe or his dependents and 
if employe shall not have rejected 
th rovisions of this article in the 
mi er specified in section three hun- 
dred and eighty-four, provided such 
i vy is not caused by the wilful in- 
tr of such employe to injure 
hi lf. 

Sec. 378. Election by employer. An 
employer may elect to accept the pro- 


vi s of this ariicle and to pay com- 
yo ition to his employes or to their 
ndents herein provided by 
f with the superintendent of insur- 
i written statement to the effect 
uch employer accepts the pro- 
; of this act and that he adopts, 
ct to the approval of the super- 
dent of insurance, one of the four 
provided for the payment of the 
( vensation in section three hundred 
evyenty-nine. Every employer 
cting to become subject to the pro- 
visions of this article shall post in a 
picuous place in his shop, factory, 
oflice, station, dock, building or place 
re employes are usually hired a 
in the form prescribed by the 
rintendent of insurance that he 
h accepied and is bound by the pro- 
of this article. | 
Compensation Plan. 
379. Plan of assuring payment 
of compensation. Every employer who 
shall have accepted the provisions of 
article may submit to the super- 
intendent of insurance a statement in 
which he shall elect to adopt one of 
the following plans for the payment of 
compensation: 
|. To make payment directly to his 
employes or their dependents. If such 
plan be adopted he shall furnish satis- 
factory proof to the superintendent of 
insurance of his financial ability to pay 
such compensation, or may deposit 
with the superintendent, or with 
trustees or a trust company approved 
him, securities of the class described | 
in section thirteen of this chapter, in 
amount to be determined by the 
iperintendent of insurance, to secure 
he liability of such employer and the 


as 


a 


0 


sO 


ice 


\ ons 


pec, 


thi 


yment of compensation under this 
article, 

To insure the payment of such 

compensation in any insurance com- 


“ny or companies authorized to tran- 
ct such business in the State of New 

York. 
To insure the payment of such 


compensation in any mutual insurance | 


sociation authorized under the laws 
of the State of New York to transact 
uch business. 


1. To contribute to a fund to be ad-| 





surance and to be 


approve or reject the plan p 
rejected, the employer may 


other plan under the provisions of this 


section. 
ance may from time to tim 
alter his decision in app 
election of an employer to 
one of the foregoing plans 
payment of compensation, 
judgment such action is ne 


ministered by the superintendent of in- 

known as the 

ployes’ State mutual insurance fund. 
The superintendent of insurance may 


The superintendent 
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em- 


employes’ State mutual insurance fund, 
provided he has given 
of such withdrawal to the superintend- 


written notice 


ent of insurance at least thirty days 
roposed. If before the expiration of the period of 
submit an- One year for which he has elected to 
contribute to the fund and has paid 
of insur- all the required premiums and assess- 
e revise or ments. 
roving the Sec. 383. Presumption of acceptance 
adopt any of article by employe; rejection, 
of securing Every employe to whom this article 
if in his applies shall be presumed to have - 
scessary or cepted the provisions of this article and 


desirable to secure and safeguard such 


payment to employes. Any 
the superintendent of insur 


decision of 
ance under 


this section may be reviewed by writ, 
of certiorari in the supreme court. 


to have elected 


as 


to accept compensation 
hereunder in lieu of all other remiedi: 
to any employer who has 
elected to pay compensation hereundes 


Ss 


and has duly complied with all the pro- 














Sec. 380. Employes’ State mutual visions of section three hundred and 
insurance fund. 1. Establishment. seventy-nine of this article until such 
There shail be established in the State employe shall have delivered to his 
insurance department a fund to be employer a notice in writing that hé¢ 
known as the employes’ State mutual clects not to accept the provisions ef 
insurance fund, provided twenty-five or this article and has sent by registered 
more employers having in the aggregate mail to the superintendent of insur- 
not less than five thousand employes «uce a copy of such notice An em- 
make application in writing to the ,loye who shall give such notice to his 
superintendent of insurance. mployer in writing may withdraw 

2. Administration. The superintend- such election by notice in. writir 
ent of insurance shall thereupon as- similarly given and mailed 
sume the administration of such fund, Sec. 384. Effect of rejection by em 
classify the establishment or indus- ploye. If an employe rejects th pro- 
tries of such employers in groups in visions of this article a ins m- 
accordance with their relative hazard ployer who has accepted its provisions 
and shali determine the amount of the and has obtained the approval of th 
premiums. or assessments to be paid superintendent of insurance to a p 
by each employer to the fund. Within for the payment of compensation under 
a reasonable time after the passage of section three hundred and seventy-nin« 
this act and thereafter at the begin- and as to whose adoption of a plan of 
ning of each calendar year, the super- payment of compensation the superin- 
intendent of insurance shall fix the tendent shall not have withdrawn hi 
amount of the initial premium to be approval prior to the happening of tl 
paid by each employer to the fund, and sccident. such employer may interpos 
such employer shall be subject to such jn an action aguinst him for fat 
additional assessment at the end of ron-fatal personal injuries to such - 
each semi-annual or annual period as ploye caused by such accident the dé 
may be necessary to create a reserve fenses of negligence of a fellow servat! 
which improved at three per centum assumption of risk and yntrib ! 
interest will meet all future payments pegligence. 
of compensation for losses sustained Schedule of Compensation. 
during the current year, including Sec. 388. Schedule of compensation 
medical and burial expenses and cost jn case of disability 7 
of administration. schedule of compensati i herel 

Default of Payments. established: 

3. Default of payments. If any 1. Total disabilit In per- 
employer shall after demand default in manent total disab i I 
the payment of any premium or assess- centum of the wage 
ment as prescribed herein, the super- time of injury, ] il ! 
intendent of insurance may enforce of the injured employe, but 
such payment by an action at law. In pensation shall not be nx 
the event of an accident, to an employe nor less than five dollars per week, bu 
during the period of default, such em- if at the ti: of the i ‘ 
ploye or his dependents may sue for ploye receives wages of ss thar 
damages without limit as to the amount dollars per ek |} hall r 
of recovery. fl amount of the wages per week 

4. Withdrawal. Any employer may pensatior Ir 
withdraw from participation in the ul Ccisa? i per itum of the 

YOUR 

‘ites “F, & D.” GUARANTEE itis Sis 

WANT THE ° a ING US? 


Capital 
$2,000,000 
ORGANIZED, 1890 


NEW YORK CASUALTY OFFICE 
Phone: John 2 


WE WRITE! 


Fidelity and Surety, Accident and Health, 
Burglary, Plate Glass, Liability, Auto’ 


Total Assets 
$8,615,533.41 


Surplus to Policy-holders 
$4,837,505.91 


HOME OFFICE: BALTIMORE 


. 84 William Street 
432 





Fidelity and Deposit Co. QE MARYLAND 


EDWIN WARFIELD, President 
We Do Business Everywhere 


NEW YORK SURETY OFFICE. 2 Rector Street 
Phone: Rector 2000 














NEW ENGLAND 


CASUALTY CO. 


Incorporated under Massachusetts Laws 


Fidelity and Surety Bonds, Burglary and 
Theft, Accident and Health Insurance 
Liability and Automobile Property Damage 


Excellent territory open to reliable representatives 


HOME OFFICE 


4 Liberty Square, Boston, Mass. 
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wages received the time of the 
jury, payable 
such temporary 

2. Partial disability For disability 
partial in character, except the particu- 


lar cases mentioned in subdivision three, 


in- 
during the continuance of 
disability. 


at 











sixty per centum of the difference 
between the wages received at the 
time of the injury and the wage-earn- 
ing capacity of the employe thereafter 
but such compensation shall not be 
more than ten dollars per week. Such 
compensation shall be paid during the 
od of such partial disability not, 
however, be nd three hundred weeks 
Permanent partial disabilit For 
permanent partial disability of the 
ellow: t compensation, ex 
nd medical fees pro- 
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WHAT CONSTITUTES AN ACCIDENT? 


With as Much as a Fifth Difference in 
Benefits, it’s an Important 
Question. 


An accident may be purely relative 
as far as the application of the term 
of casualties of the many and varied 
kind that befall persons, but as used in 
the personal accident contract, it must 
stand for a definite and specific thing 
when a claim develops. Henry C. 
Walters, general counsel for the Na- 
tional Casualty Co. of Detroit, recently 
laid emphasis on this point in discuss- 
ing the legal phase of the accident 
policy. 

Accident insurance 
provide indemnity for “ bodily in- 
juries effected directly and independ- 
ently of all other causes through ex- 
ternal, violent, and accidental 
means. = 

A claim is frequently made where the 
“accident” is some event or condition 
not contemplated by the policy at all. 
We need to know often what is not the 
“accident.” 

For 
died. 
side for medicine, 


policies usually 


instance: Two men recently 
One while reaching from his bed- 
fell to the floor; he 
had been sick two months. The other 
crawled in to clean a boiler, under 
which there had been no fire for twelve 
hours, and failed to come out. Were 
these deaths “accidents” within the 
meaning of the policy? 

In several cases like these the acci- 
dent and its results and other happen- 
ings are mixed that it is hard to 
distinguish them: But they must be 
distinguished, for Accident Insurance 
companies are not eleemosynary cor- 
porations, neither are they Life In- 
surance companies. They protect only 


so 


for such injuries or illnesses as are 
specified in its policies. In several 
clearly specified cases the liability is 
only one-fifth of what it might other- 
wise be. In case of death by ordinary 
causes, they make no payment at all. 
Webster defines ‘accident’ as “an 
event that takes place without one’s 


foresight or expectation; an undesign- 
sudden and unexpected event; casu- 
mishap.” 








In a recent Federal it was held 
that a plaintiff must show that the in- 


case 





ury or deatn is strictly within the 
ter! of the contract, which excluded 
“injuries caused by disease, bodily or 
mental infirmity.” 

sast year the Minnesota Court held 
that the “accident” means an event 
which takes place without one’s fore- 
sight or expectation, the cause of 
which was accidental and not the re- 
sult of the accidental means. 

The Indiana Supreme Court has held 
hat an injury occurring as the direct 
‘esult of intentional acts is not pro- 
duced by accidental means as meant by 
an accident policy. The injury must be 


produced by something unforeseen, un- 








expected, or unusual in the act pre- 
ceding it. 
In lowa it was held that “accident” 
cludes not only inevitable casualties 
and such as are caused by the act of 
God, but also those which arise from 
inforeseen occurrences, losses, and acts 
or omissions of other persons without 
the fault, negligence or misconduct of 
the person injured 
Freezing and sunstroke have been 
often assigned as “accidents” under 
accident policies, yet it may fairly be 
argued that these are not rightly so 
regarded as they are results of causes 
entirely natural 
Absence of he and too much heat, 
another way of expressing it, and 
rouble ji i natural one in each 
In 1891 it was held in a Federal 
hat sunstroke was a disease pro- 
b too |! ch heat and was not 
ered b a policy of insurance 
nst bodily injuries sustained 


through external, violent and accident- 


In another case the U. S. Supreme 
Court held that “If the death is such as 
follows from ordinary means. vol- 
untarily employed in a not unusual or 
unexpected way, it cannot be called a 
result effected by accidental means.” 

The “accident” then is not—death by 
ordinary, natural causes, an injury 
caused by negligence of the insured or 
one resulting indirectly from the hap- 
pening, or from the international act of 
theinsured. Itis—aninjury, sudden, un- 
expected and strictly within the terms 
of the contract, physical in its nature, 
and not the result of the operation of 
ordinary natural causes. 





UPHOLDS LIABILITY LAW. 


Court Sustains Indiana Act 
in Railroad Test 
Case. 


Supreme 


Constitutionality of the Indiana em- 


ployers’ liability law was upheld by the} 


Supreme Court to-day in the suit of 
Haynes L. Hackett against the Chicago, 
Indianapolis & Louisville Railway Com- 
pany. Hackett, a yard switchman at 
Monon, Ind., will recover $30,000 for 
the loss of both legs through the negli- 
gence of his immediate superior, the 
yard foreman. 

“In repeated decisions the 
Supreme Court,” said Justice Lurton, 
“has construed the act as one which 
cannot be invoked by any class of rail- 
road employes not engaged in some 
branch of service where they are sub- 
ject to the hazards incident to the move- 
ment of trains or engines, and held 
that, as thus limited, the act is valid. 
As thus construed the act does not con- 


Indiana 


travene the Fourteenth Amendment. 
But we do not intimate that the act, 
if construed as applicable to all em- 


ployes of a railroad company, would be 
in contravention of that amendment.” 


PLANS TO ENTER ARGENTINA. 





Fidelity & Deposit Co. Will Establish 
Agency at Buenos Ayres—Field 
Regarded as Excellent. 





The Fidelity & Deposit Co. of Balti- 
more, has been conducting an investi- 
gation of Argentina, South America, as 
a field for the company, aad President 
Khdwin Warfield has decided to enter 
the republic by establishing an agency 
at Buenos Ayres. 


APPOINTS LOCAL CLAIM MANAGER. 




















Dr. S. M. Lindenbaum in Charge at 
New York Office of North 
American Accident. 

Dr. S. M. Lindenbaum has been ap-| 
pointed manager of the claim depart- 
ment of the North American Accident 
at the New York effice under Resident 


Manager George L. _ Forrest. Dr. 
Lindenbaum was formerly an independ- 
ent accident adjuster at Philadelphia. 


Wm. C. Mulvey Gets First Prize. 











William C. Mulvey, resident manager | 
at New York for the Maryland Casualty | 


Co., was awarded first prize for the 
largest increase in business, at the 
fifteenth anniversary celebration of the 
Company held in Baltimore last week. 





Burglary Underwriters Election. 





At the annual meeting of the 
Burglary Underwriters Insurance Asso- 
ciation, held at the offices of the 
Fidelity & Casualty Co, Tuesday, Wil- 


| 


liam B. Joyce, president of the Na- | 
tional Surety Co., was elected presi- | 
dent; Robert J. Hillas, president of the 


Fidelity & Casualty Co., was elected 
first vice-president; Norman R. Moray, 
vice-president of the Great Eastern 
Casualty Co., second vice-president; 
J. Miller, of the Casualty Co. of America, 
treasurer, and Lawrence B. 
secretary. 


E. | 


Brewster, | 
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WHILDEN & HANCOCK 


MANAGERS 
95 William Street - - - 


Pacific Mutual Life Insurance Company 
For New Tersey 


Pacific Mutual Indemnity Company (Accident and Health Dept.) 
For New York 


General Brokerage Business—All Branches 


NEW YORK 





WILLIAM G. WHILDEN, President 


GEORGE BERRY 
Vice-President 


DANIEL T. WALDEN 
Vice-President 


AUSTIN F. HANCOCK 
Vice-President 


M. A. DINNEEN, Treasurer 
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Liability Accident 


Fidelity and Disability 


Surety Bonds Plate Glass 





Automobile Liability and Property Damage 
Workmen’s Compensation 
Industrial Insurance 


Casualty Company 
of Amerira 


Home Office: 133 WILLIAM STREET, NEW YORK 
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Southwestern Casualty 


Insurance Company 
SAN ANTONIO, TEXAS 
Capital & Surplus : ‘ ‘ $290,000.00 


President, HOMER EADS 
Vice-President M. T. COGLEY 


Agents wanted everywhere in the State of Texas, for Accident, Plateglass, 
Burglary and Bonding Lines 








DR. BACON SAUNDERS, President C. D. HILL, V.-P. and Genl. Mgr. 


Surplus 
+ $300,000 


Capital 
$300,000 





=. 


: SS 
General Offices: FORT WORTH, TEXAS 
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GENERAL ACCIDENT 


FIRE and LIFE 


Assurance Corporation, Limited 
55 John Street, New York 





Premiums Written in 1912 - $3,477,000.00 


The Very Best Policies at Reasonable Prices, With Large Assets 
Behind Them 


ACCIDENT—HEALTH—LIABILITY 


Automobile—Elevator —Teams—Burglary—Workmen’s 
Indemnity -Etc., Etc. = $3 





KELLY & NORIE-MILLER, U. S. Managers 
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SPECIAL TALKS WITH LOCAL AGENTS 





One of the objec- 
tions frequently en- 
countered by the 
solicitors says the 
Standard Accident 

“There are too 


Technicalities 
Accident 
Policy Contracts 


Detroit, is: 


‘o. 

wl technicalities in your policy, 
and \hen anything happens, the com- 
pany can figure out some way to avoid 
paying.” 

To any person who will give it a 
sec thought this is obviously un- 
fair, as applied to policies of the 


Stancard. A policy of accident and 
insurance -is a contract involv- 


hea! 

ing nporiant money considerations 
petwcen the insured and the company. 
Its ype is broad and it must neces- 
sarily) be comprehensive in its pro- 
visit There is nothing any more 
tecl al in such a policy than there 
is in any other kind of a contract of 
equal importance. 

It not entirely the partially edu- 
eate mechanic who makes ‘this ob- 
jection, but the business man, the 
doc the lawyer, and many others 
who ought to know better than to 
ma such an unwarranted statement. 

O policies are as straightforward 
and xplicit, as comprehensive and 
clear in their provisions, as any con- 
tract that is written, and as far as 


technicalities go, are more simple than 


the average lease, building contract, 
mortzage, bill of sale, or partnership 
agreement, and infinitely more free 
from forfeiting conditions than a con- 
tract for the purchase of a house or 
furniture on installments. 


Thousands of people entering into 
business contracts will read them 
carefully and argue indefinitely on 
ints not clear to them. But, strange- 


ly ough, those same people will ac- 
ce} an insurance contract without 
reading it, although it is just as 
weighty a matter for them as any of 

contracts into which they 


the ther 


company’s admonition to every 


buyer of a policy is to read it carefully, 
and the agent should, for his own pro- 
tection and that of the company, al- 
ways request the insured to read it 
over and thoroughly familiarize him- 
self with its provisions. 

One provision to which objection is 
raised because it appears to be arbi- 
trary and technical is the requirement 
that notice of disability must be given 
within a certain time. Any fair- 
minded person can see, however, why 
1! is important for the company to be 
advised of its obligations within a 
reasonable time. 


nother one is the clause providing 


te prorating the indemnity in case 
of change of occupation or hazard. As 
the rates for all accident insurance are 
based upon the hazard of the occupa- 
tion or- employment, it -will be easily 


recognized as fair that the indemnity 
should automatically adjust itself to 
the greater hazard. The company can- 
not regulate the changing of all policies 
to cover all occupation changes after 
issue of the contracts, but the insured 
always has the privilege of changing 


his policy when he changes his occupa- 
tion to one of less hazard. 

Still another provision sometimes 
objected to is the requirement 
of confinement in the house _ for 


When it is considered that 
symptoms of sickness are largely sub- 
jective, that is, invisible to the eye, it 
will be readily seen why the evidence 
of confinement in the house is consid- 
ered as necessary to prove the fact of 
the sickness being genuine. 

It is not the provisions and limita- 
tions—technicalities—in the policy that 
to be objected to so much as 
business methods of a company 
which permits it to take unfair ad- 
vantage of certain conditions and cir- 
cumstances to avoid the payment of a 
just indemnity. Our Grand Old Com- 
pany has been for more than twenty- 
eight years in the business of insuring 
the public against loss from accident 


sickness. 


the 


and sickness. It has established a 
reputation for business integrity and 
fair dealing with policyholders tha. is 
one of its: biggest assets. It has con- 
sistently followed the business policy 
of recognizing the moral as well as the 
technical liability. We are selling in- 
surance—not gold bricks. 


” - . 
Do insurance producers 
A Great fully appreciate the pres- 
Opening ent tendency of work- 
Offered men’s compensation legis- 


lation and its application 
to their business? It is true that a 
large proportion of insurance producers 
are primarily interested in fire insur- 
ance, and consider liability and com- 
pensation lines of secondary import- 
ance. 

Liability insurance 
been. voluntary, and, 
been carried only in congested or 
manufacturing centers. Workmen's 
compensation is practically compulsory 
and will not be limited as to territory, 
but, on the contrary, will be univer- 
sally adopted, thereby enlarging the 
field of insurance in great measure. 

In the State of New York, where 
the largest volume of premiums are col- 
lected, the fire premiums in 1911 
amounted to over $41,000,000, while the 
casualty and surety premiums exceed- 


has heretofore 
as a rule, has 


ed $22,000,000—a surprising figure. Of 
this latter amount approximately $10,- 
000,000 was collected for liability in- 
surance. 

This liability premium volume was 


produced at rates applying to legal 
liability, founded in negligence. It is 
estimated that compensation will cost 
about four times the rate for legal lia- 
bility under the old common-law de- 
fenses. So that compensation pre- 
miums on existing business would pro- 
duce a volume almost equal to the fire 
premiums collected last year. 

Now extend this condition to opera- 
tions which have not heretofore car- 
ried liability insurance, and we shall 
have a premium income far and away 
greater than that derived from fire in- | 
surance. Will the insurance producer 
consider for a moment the opportuni- 
ties afforded in the casualty business? 
It will soon occupy the position of 
primary importance, while the fire 
business is destined to fall back to a 
secondary place in 
income.—The Bulletin. 


aa * + 
Superintendent Quinn, of 
Some the Philadelphia District 
Thoughts of the National Life of 
by Quinn. Chicago, recently contrib- 


uted to his company’s paper, 
the National Review, some crisp 
thoughts on agency matters. He said 
“A cheerful optimistic agent is a 
blessing around the office; the grouch 
is a curse and he never gets anywhere 
in life. A well-known merchant re- 
marked some time ago, that he would 
rather at any time have around him a 
blockhead than a sorehead. I quite 
agree with him. 
“As for the agent who shifts from 
one company to another and thinks he 


is a star, from that tribe, ‘Lord de 
liver me.’ In the end they fool nobody 
but themselves. My experience has 
been that the good, steady, honest 


systematic worker amd producer is the 
only one worth while. 
“IT am a firm believer in collecting as 


point of premium 


much money as possible when the ap-| 


plication is written. Also make an 
effort to again collect when the policy 
is placed. Every premium that the 
policyholder pays is helping toward 
making the business more solid. 

“I have often heard agents exclaim, 
that they would not make any Saturday 
or night calls. If you follow the agents 
who make remarks like the above, you | 
will find they do not remain long with | 
any company. } 

“We must all remember that our bust- | 
ness is new and requires careful | 
handling. When our policies get as a 





as some of the weekly life companies, 
we can then handle the situation differ- 
ently; but until that time arrives, use 
tact and diplomacy with every appli- 
cant and policyholder. 

“Everything should be done to pro 
tect the company from dishonest and 
dishonorable acts of professional claim 
getters, Investigate before writing the 


CHARLES W. FOULKE 
S. E. Cor. Walnut and Fourth Sts. 
PHILADELPHIA 





Claims Investigated and Adjusted for 
Insurance Companies and Corporations 











application and ascertain if the appli- 
cant has a chronic or recurring disease. 
Policyholders of this sort are no good 
either to the agent or the company. 
If they are kept on the books, in the 
end they will cause trouble for all con- | 
cerned. 

“The assistant superintendent or| 
superintendent should make it a rule 


8] INTERSTATE |@ 





, Of CHATTANOOGA, TENNESSEE 





never to place his signature on laps | 
schedules unless he personally visits 
the home or business address of the 
insured and learns the true cause of 
lapse. Many good policyholders and 
their friends are lost by neglect: in this 
matter. Every policyholder lost to the 
company is another knocker turned 
loose. I never have forgotten the good | 





of hem Vork 


advice that was given to me about 
sixteen years ago when I first started 
into the life insurance business; that a SUPERIOR POLICIES 

twenty-five cent case saved is better | KIMBALL C. ATWOOD, President 
many times than fifty or seventy-five 
cents written, and that is just as true 
to-day as it was sixteen years ago.” 


80 Maiden Lane, New York 

















The Employers’ Liability 


Assurance Corporation, Limited || GEORGE j. KUEBLER 
’ | 
| 


Attorney - at- Law 


EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 


INSURANCE 


a Specialty 


The original and leading Liability 
Insurance Company in the World 


LIABILITY, STEAM BOILER, ACCIDENT, | 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Manager | 


Employers’ Liability Buliding, | 


_+ = References on Application -::- 


Suite 720-29 So. LaSalle St. ,Chicago, Ill, 


e n 
33 Broad Street, Boston, Mass. TELEPHONES: Randolph 6816 and 6817 


ACENTS WANTED 





The NATIONAL of Detroit 


PIONEER IN 


ACCIDENT AND HEALTH INSURANCE 


DISTRICT MANAGERS WANTED 


Salaried Positions and big future in cities in New York, 
Pennsylvania and New Jersey for producers and mer 
capable of managing an industrial debit. - 


Address: 
Majestic Building . - - - 7 


National Casualty Company 
Detroit, Mich. 











THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 
Chartered 1874 
PLATE 
Pensonar accipent POLICIES 
OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 


DANIEL D, WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 








THE SIGN OF GOOD CASUALTY INSURANCE 
HEAD OFFICE F. J. WALTERS 


CH I Cc AG oO Resident Manager 
ile 55S JOHN STREET 





F. W. LAWSON New York 
General Manager : 
Liability, Accident, aereptins anton Co. 
Burglary, Boiler and Retin Mieeiain = 
Credit Insurance Established 1869. New England 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 
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Equitable Advantages 


SOME OF THE GOOD THINGS ENJOYED 
BY EQUITABLE REPRESENTATIVES 





The backing of one of the largest and strongest financial 
institutions in the world. 


A Participating Company. 

A Prompt Paying Company. Of the 5,153 domestic death claims 
paid by the Equitable during 1912, nearly 98% were paid within 
one day after receipt of “‘ Proofs of Death.’’ 


A Company whose policies are standard contracts, drawn to con- 
form to the insurance laws of New York and other States. 


A Company issuing every desirable form of insurance including 
Corporation Insurance, Income Insurance, Group Insurance, 
Monthly Premium Insurance, Home Purchase Insurance, Joint 
Life Insurance and a large variety of Annuities. 


A Company sufficiently large and strong to insure applicants for 
large amounts under a single policy. 


A Company whose policyholders include the world’s Captains 
of Industry whose identification with the Equitable is in itself an 
endorsement. 

A Company whose canvassing documents are comprehensive, 
adequate and attractive. 

A Company engaged in a broad “conservation of life,” move- 
ment—aiming to lengthen the lives of its policyholders as well as 
insuring them. 

The Society has openings in practically every State for energetic soliciting 
agents of character and ability. Address 


The Equitable Life Assurance many of the United States 


165 BROADWAY - - NEW YORK 
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FIRST NATIONAL 


FIRE INSURANCE COPIPANY 


OF THE UNITED STATES 
Washington, D. C. 








Full-Paid Capital December 31, 1912, $320,675.00 
Surplus to Policyholders December 31, 1912, $952,466.87 








The First Nationa Fire Insurance CoMPANy OF THE UNITED 
SrarTes will have a capital of $1,000,000 and a surplus of $1,000,000. 
This is now being subscribed and paid in by property owners in 
the various States in which the Company is to operate. On 
December 31, 1912 the total subscribed capital and surplus of the 
First NATIONAL was $1,760,090. 

Applications from local agents anxious to represent a strong, 
progressive two million dollar Company are being received daily. 


Address 


Agency Department 


FIRST NATIONAL FIRE INSURANCE COMPANY 
Southern Building, Washington, D. C. 








fArudeutial Casualty Gu. 


HOME OFFICE 
INDIANAPOLIS 





| Strictly a Casualty Company | 





LINES WRITTEN 
AUTOMOBILE - LIABILITY - PROPERTY DAMAGE - COLLISION 


EMPLOYERS LIABILITY - - PUBLIC - - TEAMS - - - ELEVATOR 
WORKMEN'S COLLECTIVE - - - - WORKMEN’S COMPENSATION 
GENERAL LIABILITY - PHYSICIAN’S LIABILITY - COMMERCIAL 
AND INDUSTRIAL ACCIDENT AND HEALTH - - - - BURGLARY 


PLATE GLASS 








Erie—Altoona 


Man of Managing Size Needed— 
Good Contracts, Liberal Commissions 


NO BETTER POLICIES 


Write Direct 





Scranton Life Insurance Co. 


Scranton, Penna. 




















VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


——Foa-— 


LIFE INSURANCE AGENTS 
“REBATING YOIDS THE POLICY” 


‘* Rebater and Assured Liable to Fine and Imprisonment ’’ 
$2.00 per 100; $1.25 per 50 


“A BANKING PROPOSITION or TWO METHODS OF SAVING” 


Price $5.00 per 1,000; $3.00 per 500 
(With Imprint on Lots of 5,000 or over) 


“D0 RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $2.00 per 100; $1.25 per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 
Price $1.50 per 100; $1.00 for 50 


" ‘COUNTER PROPOSITIONS ” 


Insurance for Property and Life 
Price $5.00 per 1,000; $3.00 per 500 
(With Imprint on Lots of 5,000 or over) 





The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 
we are agents. 

Samples of any or all of the above sent upon receipt of 25c. 
postage. 

Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 

















